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CHRYSLER PEACE IN SIGHT 


Sparks 


ee 
Exit Sit-down 
“My Public” Responds 
Meet Mr. Miller 
Mason Makes Fortune 


By 
Chris Sinsabaugh 


T= column’s hunch seems to 
be making good. Last week’s 
prediction that the Chrysler-Hud- 
son-Reo strikes will be short- 
lived and that the end is in sight 
seenis justified in the face of what 
has happened in Lansing this 
week. Evacuation of the Chrysler 
plants, which took place Thursday, 
is the major stepping stone that 
should bring about labor peace in 
the automobile industry in De- 
troit. I wouldn’t be surprised if by 
this time next week all the struck 


pients will be in operation. The’ 
is being passed | 


p’ ,e of peace 
ound and all the principals are 
oing a great job of whiffing. No 

vbstacles in the pipe stem, ap- 

parently. 
+ . + 

BUT ONE thing seems certain 
—the sit-down frontal attack, la- 
bor’s greatest asset to date, seems 
to be on the way out and Walter 
P. Chrysler is the man of the hour, 
the head of the corporation which 
has stuck by its guns and which 
has refused to yield an inch its 
determination to hear everyone in 
a labor squabble regardless of af- 
filiation. 

Mebbe this present labor contro- 
versy, which has had the sit-down 
for its foundation stone, has been 
a blessing in disguise for the 
country as a whole. Emboldened 
by its success in tying up pro- 
duction in General Motors and 
Chrysler plants by the kidnapping 
process, unions have tried similar 
tactics in other cities and towns 
throughout the United States, pro- 
ducing an epidemic of sit-downs, 
a machine gun that mowed down 
all resistance, 

* + + 

FORTUNATELY the good peo- 
ple of this great country have 
realized the peril of their position 

(Continued on Page 3 23, 8, Col. 1) 


PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 —— 1936 
Pos. Make Pos. 
1—112,759 Ford 81,762— 2 
2— 77,789 Chev. 101,465— 1 
38— 71,371 Plym. 46,583— 3 
4— 36,024 Dodge 22,474— 4 
5— 22,291 Pont. 14,756— 6 
6— 19,948 Olds. 17,735— 5 
7— 18,944 Buick 13,452— 7 
8— 14,060 Huds.* 10,071— 8 
9— 11,021 Pack. 4,614—11 
10— 10,465 Chrys. 5,433—10 
* includes Terraplane. 
Total All Makes 
432,689 338,934 
See Total Registrations to Date, 1937- 
1936, pages 20 and 21, this issue. 





97% Vote for Code Laws 


O——ccuwuwW«0 


U.S. Control Held 
Better Than State 
In ADN \ Balloting 


DETROIT.—That 97 per| 
cent of the automobile deal- | 
ers in the country feel some | 
regulatory measures are| 
necessary to control used | 


car operations and are will-| 
ing to go to the old NRA cgde to} 
gain this point is shown in the | 
balloting in the Automotive Daily | 
News poll. The count for the old | 
NRA shows a surprising total of | 
744 per cent compared with 25.6 | 
per cent against. Of course, NRA 
has been ruled out of the picture, 
but the implication is clear. 

Check of the balloting on other 
questions in the ADN poll reveals 
that 32.5 per cent believe that re- 
lief in the used car situation can 
be obtained through conferences 
with factory officials. On the other 
hand, 67.5 per cent believe that 
nothing can be accomplished 
along that line. 

The closest race in the contest 
is on the question of whether 
state or federal control would be 
most advisable. In this the ballot- 
ing favors federal control with 
63.5 per cent of the votes pro as 
compared with 36.5 per cent who 
prefer state control laws. 

Laws similar to those in Wis- 
consin, where dealers, salesmen 
and finance companies must ob- 
tain licenses to operate, seem to 
have the edge of the old NRA by 
a considerable margin. While the 
Wisconsin plan is a state control 
law, the fact that 85.1 per cent of 
the voters are for it as against 
14.9 per cent opposed may serve 

(Continued on Page 3, Col. 1) 


Packard Profit 
In 1936 Double 
Total Year Ago 


DETROIT.—The Packard Mo- 
tor Car Co. Thursday reported 
for 1936 a net profit of $7,053,220, 
after depreciation and reserves 
for taxes. This is equal to 47 
cents a share on the 15,000,000 out- 
standing no par common shares, 
compared with $3,315,622, or 22 
cents a share, in 1935. 

“The year just closed was one 
of noteworthy progress for the 
company,” Alvan Macauley, pres- 
ident, declared. “We carried on 
our program of expansion in ac- 
cordance with plans laid more 
than three years ago. Our volume 
of business for the year was much 
larger, factory sales amounting to 
$73,052,859 which was $23,086,439, 
or 46.2 per cent more than in the 
preceding year. 

“While our immediate future 
looks quite promising, it will as 
always depend, to a considerable 
extent on the prosperity af the 


(Continued on Page 22, Col. 3) 











Walter Chrysler—he ate the canary 


Why Not Labor Democracy? 


--An Editorial 


ITH a truce in the Chrysler strike, things in the 

automobile industry are looking up. The funda- 
mental fallacy in the uplifters, “efforts to uplift labor, 
as we see it, rests in the fact that the uplifters would 
attempt to establish a labor union of all workers pre- 
sumably as strong as all employers together. The old 
law of physics says that when an irresistible force 
meets an immovable body nothing happens. 

The uplifters say also that they seek to save the 
worker from economic domination, or economic slavery, 
if you will, pressed upon the worker by the employer. 
To do this they propose to organize workers into a 
united front so that the power of the union can resist 
the will of the employer. They overlook the fact that a 
union sufficiently strong to prevent an employer from 
doing one thing also can force him to do something 
which the union wants done. To hold this power the 
union must hold its membership. To hold its member- 
ship the union must have a whip-hand—the closed shop. 


Thus the uplifters would shift the control of labor— 
(Continued on Page 6, Col. 1) 


Plant Evacuations 
Open a Path for 
Lansing Parleys 


‘Following Settlement, 


Reo, Hudson Disputes 
Will Be Taken Up 


BULLETIN 


LANSING. — Prospects of a 
settlement of the Chrysler-CAW 
dispute over the week-end ap- 
peared bright late Friday night 
as the Walter P. Chrysler-John 
L. Lewis-Gov. Frank Murphy 
peace conference here adjourned 
till 10 a. m. Saturday. Both 
Chrysler and Lewis were anx- 
ious to break away for the Eas- 
ter holiday and the announce- 
ment of a Saturday meeting 
came as a surprise. 

It is understood that informal 
discussions were to be held 
later Friday night but these 
were without power to enter 
into an agreement for official 
settlement. However, it is felt 
that acceptance of the Saturday 
conference plan by both sides 
indicates a nearness of accord 
which neither side is willing to 
jeopardize by delay. 


By WILLIAM C. CALLAHAN 

DETROIT. — Settlement 
of the dispute between the 
Chrysler Motor Corp. and 
the United Automobile 


Workers over sole bargain- 
ing rights seemed imminent here 
this afternoon as plans for a 
night conference were made at 
the close of an all-day session. 
The calling of the night confer- 
ence was construed by observers 
as evidence that some basis for 
accord was in the offing. 
Conferees met in Gov. Mur- 
phy’s suite at Lansing at 9 a.m. 
Friday with the general under- 
standing that the meeting would 
adjourn at noon and no addi- 
tional parley would be attempted 
over the week-end. As the mid- 
day hour arrived and no adjourn- 
ment had been made, it was con- 
sidered almost a certainty that 
hopes of an early peace were 
being entertained by both sides. 
It was generally understood 


(Continued on Page 2, Col. 1) 


Chrysler Truce 
Quiets Jitters 
In Washington 


By WILLIAM ULLMAN 

WASHINGTON, D. C.—A feel- 
ing of the utmost relief came over 
official Washington when actual 
evacuation of the Chrysler plants 
in Detroit got under way. It was 
a development for which some 
had hardly dare hope, particular- 
ly because they feared the sit- 
down attitude of the national ad- 
ministration might embolden the 
strikers to hold out or even defy 
the orders of their leaders, a situ- 


(Continued on Page 2, Col. 5) 





that all parties were anxious to 
reach a decision and return to 
their homes for Easter. 

Homer Martin, president of the 
UAW who had been in the ante- 
room of the conference room dur- 
ing the discussion, emerged short- 
ly before noon. When asked if 
any progress was being made, 
Martin replied: “While there is 
life there is hope.” Whether Mar- 
tin’s remark was significant in 
relation to the longevity of the 
union’s sole bargaining demands 
was a matter of conjecture. 

Murphy Optimistic 

Gov. Murphy, at whose behest 
both Chrysler and Lewis came to 
Lansing Wednesday, declared that 
he felt very optimistic for an 
amicable settlement. It was 
through his efforts in bringing 
together the leader of the Com- 
mittee for Industrial Organiza- 
tion the chairman of the board of 
Chrysler Corp. that evacuation of 
the Chrysler plants was effected. 
Under the agreement the state 
police have been placed on duty at 
the plants here and no manufac- 
turing will be attempted until the 
final settlement is reached. 

Climax of the negotiations which 
led the agreement to evacuate 
Chrysler plants came with dra- 
matic suddenness Wednesday 
after a day of conferences at 
Lansing. Lewis is reported to 
have agreed to issue the order 
for men in the plants to vacate 
only after Chrysler had refused 
to have any truck with him what- 
ever until the plants were va- 
cated. What part Gov. Murphy 
played in the preceding other 
than bringing the principals to- 
gether is still somewhat of a 
mystery. 

The Lewis capitulation, how- 
ever, cleared the atmosphere by 
placing the strike on a legitimate 
bases and this clarification was 
further aided when the men ac- 
tually left the plants Thursday 
afternoon. 

Both Lewis and Chrysler came 
to Lansing more or less against 
their will. Lewis had replied to 
the governor that his attendance 
at the parley would be under 
“duress”. 


Chrysler is Firm 

Chrysler took the position that 
any discussion regarding the 
evacuation or non-evacuation, of 
the plants, in accordance with the 
order of Judge Allan Campbell, 
must be solely between Murphy 
and Lewis, that his interest lay 
only in the return of his property. 
He held further that negotiation 
could not be opened with Lewis 
for Chrysler Corp. until the plants 
were returned. 


It is the concensus here in De- 
troit that affairs had reached a 
point where refusal by Lewis to 
bow to the will of the courts 
would completely prejudice his 
case and Gov. Murphy had ex- 
tended his forbearance with 
Lewis to the point of ending the 
patience of the public. Even as 
it now stands there is a general 
feeling that CIO has so com- 
pletely overstepped its bounds 
the groans of resentment are 
drowning out any victory cries 
that may have echoed from its 
attack on General Motors. 

That Lewis’ sit-down attack 
throughout the country has cost 
labor much in the way of public 
sympathy cannot be disputed. 
Chrysler no doubt has benefited 
to a considerable extent from this 
growing public protest against 
Lewis’ methods. On the other 
hand, Chrysler’s labor policies in 
the past always have been con- 
sidered most liberal. In the cur- 
rent dispute he complied at once 
with the union request for a con- 
ference. He appointed two repre- 
sentatives with full powers to 
speak for the corporation. In 
order to spike any talk of figure- 
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Chrysler F Forces Evacuation of 8 Struck Plants 


Peace is Seen Possible 
At Lansing Conference 


(Continued from page 1) 


head negotiators he this week 
named Herman Weckler a vice- 
president of the corporation in 
charge of labor relations. Weck- 
ler, has been co-negotiator with 
L. L. Colbert, resident attorney 
for the corporation, since the 
parleys began on Mar. 3. 

Everything went well in the 
early negotiations until the union 
sprung its demand for recogni- 
tion as sole bargaining for all 
Chrysler workers. 

Identical demands were made 
almost simultaneously at Hudson 
and Reo. Deadlock followed at 
each plant. Negotiations at Hud- 
son and Reo have been sporadic 
and any settlement in the Chrys- 
ler dispute would no doubt be 
made the basis for agreement at 
the two other plants. 

Progress toward settlement of 
the Chrysler strike Thursday 
failed to allay the perturbation 
of congress over the spread of 
strikes in the automotive and 
other industries William Ullman, 
head of ADN’s Washington bur- 
eau, wires from the capital. As 
the week drew to a close sena- 
tors and _ representatives were 
even more emphatic in demand- 
ing vigorous action by the federal 
government. 


Perkins Criticized 

Rep. McCormack, Massachu- 
setts democrat, was most out- 
spoken, Ullman says, charging 
Secretary of Labor Perkins with 
making “inciting remarks” re- 
garding sit-downs and suggesting 
that she be “more cautious,” he 
added: 

“Tl differ with the lady if she 
made the statement that the 
legality or illegality of sit-down 
strikes has never been deter- 
mined. Reluctantly, I must admit 
that the labor department under 
her leadership has not yet earned 
my confidence.” 

Coincidentally, labor depart- 
ment statistics from Washington 
disclose actual increases of work 
stoppages by strikes this year 
compared with a year ago. They 
show that in January there were 
3% times as many, in February 
2% times and it was forecast that 
March figures would soar to new 
high levels. The man-days of work 
lost in January when the General 
Motors strike was in progress is 
placed at 2,700,000. 


N. Y. Anti-Sit-Down Bill 


Attacked by Labor Leader 

ALBANY.—George Meany, presi- 
dent of the New York federation 
of labor, speaking for the Ameri- 
ean Federation of Labor at a 
public hearing this week on the 
Wadsworth bill which would elim- 
inate sit-down strikes, attacked 
the bill as unconstitutional, un- 
American, and one which if en- 
acted would place the working- 
men of the state in abject slavery. 


DIAMOND-SET GOLD KEYS were awarded to 99 men, symbolic 
of membership on Chevrolet’s All-America selling team, at a banquet 
Monday in Detroit. Three of those honored are, left to right, C. W. 
Wood, national director of service and mechanical department; H. R. 
White, assistant manager, GM Fleet Sales Corp.; and W. G. Power, 


manager of mass selling. 


Chevrolet’s Sales Plans 
Climaxed with Banquet 


General Motors: Corp.; E. W. Ivey, 


DETROIT.—Plans for the 1937 
sales effort of Chevrolet reached 
their climax this week when the 
All-American selling team of the 
Detroit office held its annual 
banquet at the Book-Cadillac 
hotel. Honors were distributed to 
99 members of the organization, 
which formed the spearhead of 
the sales drive in 1936 of 1,168,000 
new and 2,000,000 used cars and 
trucks. 

“Combined unity of purpose and 
the unselfish spirit of this honor 
organization will attain our sales 
objective in 1937,” said W. E. 
Holler, general sales manager of 
the company who is also presi- 
dent and founder of the All- 
American selling team. 


With production at peak capa- 
city, the sales force has tackled 
the job of distributing and selling 
the company’s production of 6,000 
cars daily and is confident of 
another “million car plus” year, 
according to present sales plans. 
To get the sales program for the 
year into quick operation by the 
81,000 members of the company’s 
field force has necessitated many 
meetings during the last few 
weeks with dealers, salesmen and 
the wholesale group. These meet- 
ings culminated in the banquet 
Monday night. 


H. B. Hatch and Felix Doran 
jr., assistant general sales mana- 
gers, told of the aims of the All- 
American selling team that now 
has 1,159 members nation-wide 
and presented the diamond-set 
keys of the organization to the 
Detroit’ members. Other speakers 
voiced their approval of the honor 
society by citing how it had pro- 
duced co-operation, friendship, 
achievement and ambition 
throughout the entire company. 
These speakers included C. Earl 
Dawson, president, General Mo- 
tors fleet sales; J. H. Blackmore, 


AT THE ALL-AMERICA selling team banquet, held Monday by 
Chevrolet in Detroit, were left to right, IL. W. Thompson, parts and 


accessories merchandising department; 


W. L. Schaffner, General 


Motors Fleet Sales Corp.; and G. E. Helm, manager of the Chevrolet 


retail selling department. 


Chevrolet general auditor; R. H. 
Crooker, Campbell-Ewald Co.; H. 
M. Gould, Motors molding divi- 
sion; A. E. Jacobson, Chevrolet 
comptroller, and M. D. Douglas, 
Chevrolet sales division. 

The All-American selling team, 
organized by Holler three years 
ago, has the following officers: W. 
E. Holler, president; H. B. Hatch, 
Felix Doran jr., Thomas H. Keat- 
ing, and W. G. Lewellen, vice- 
presidents; C. P. Fisken, secretary, 
and M. D. Douglas, treasurer. The 
nine regional managers of the 
company complete the board of 
directors: A. F. Young, Flint; G. 
I. Smith, Janesville, Wis.; H. L. 
Horton, Tarrytown, N. Y.; R. F. 
Hicks, Buffalo; E. A. Nimnicht, 
St. Louis; J. E. Johnson, Dallas; 
K. M. Chase, Oakland, Cal.; L. 
S. Costley, Atlanta, and H. K. 
Bragle, Boston. - 

Alfred P. Sloan jr. W. S. 
Knudsen, R. H. Grant, M. E. 
Coyle, John J. Schumann jr., and 
C. E. Wetherald were again 
elected honorary members for the 
year 1937. 


Chrysler Payroll 
Clerks to Start 
Releasing Cash 


DETROIT. — Payroll clerks of 
the Chrysler Corp., among the 
employes to be permitted to re- 
turn to their desks under the 
truce agreement reached in Lans- 
ing Wednesday night, are to go to 
work immediately in getting out 
pay checks aggregating hundreds 
of thousands of dollars. 

The checks were held up when 
Chrysler records were seized by 
the strikers. 

In its petition for an injunction 
against the strikers, the Chrysler 
Corp. listed the following payrolls: 

Dodge main plant, 25,370 em- 
ployes, $3,815,700 monthly payroll. 

Plymouth plant, 11,185 employes, 
$1,482,800 monthly payroll. 

De Soto, 2,432 employes, $328,050 
payroll. 

Dodge forge, 
$202,300 payroll. 

Dodge truck, 2,041 employes, 
$352,400 payroll. 

Chrysler, Jefferson plant, 6,545 
employes, $1,029,500 payroll. 

Chrysler, Kercheval plant, 4,339 
employes, $659,000 payroll. 

Highland Park plant, 6,205 em- 
ployes, $894,600 payroll. 

When the strike began, the cor- 
poration sent out stop orders to 
all companies supplying materials. 
The corporation said it paid out 
approximately $50,000,000 a month 
for materials, that average pro- 
duction was 6,000 cars a day, and 
that the value of the average 
day’s production was about 


1,295 employes, 


$5,000,000. 


Chrysler Truce 
Quiets Jitters 
In Washington 


(Continued from Page 1) 
ation only too potently setting the 
stage for violence. 


The belated announcement by 
President Roosevelt, absent from 
the White House on a holiday in 
Georgia, that he would confer 
with congress leaders on the 
problem when he returns for the 
week-end did not go far to relieve 
the anxiety of his friends and 
aides. 


Time and again the President’s 
failure to take any affirmative 
step toward halting the swelling 
wave of sit-down strikes was bit- 
terly attacked on the floor of the 
senate and the house. Even stal- 
warts of the administration did 
not hesitate to picture the most 
dire possibilities. 

Inquiry Is Sought 

A climax was reached when 
Rep. Martin Dies, Texas demo- 
crat, introduced a resolution call- 
ing for a congressional investi- 
gation of the “epidemic threaten- 
ing the very foundations of or- 
derly government.” Then he set 
about drafting a bill which would 
outlaw sit-down strikes as con- 
spiracies in violation of the anti- 
trust laws. Violations would be 
made punishable with fines as 
high as $5,000 and prison terms 
of five years. Such strikes clearly 
come with the purview of the in- 
terstate commerce clause of the 
constitution, Dies declared. A 
house rules committee hearing on 
his investigation resolution will 
start next Wednesday. 


Secretary Perkins, still licking 
her wounds from her unsuccessful 
peace efforts in the Chrysler and 
General Motors sit-downs, is suf- 
fering new ones because of her 
centention that the illegality of 
sit-down strikers “has yet to be 
established.” Her department also 
holds that sit-down trespass is a 
state problem. 


Study Labor Plan 


In the meantime Capitol Hill 
was interested in advocacy by the 
National Assn. of Manufacturers 
of legislation to permit the Pres- 
ident to appoint a special com- 
mission of disinterested persons 
to ascertain the facts at issue in 
strikes or lockouts. Such legis- 
lation contemplated federal action 
only when voluntary settlement 
fails and interruption of vital 
services or production occurs. 
NAM explained “it does not au- 
thorize investigation of local labor 
disputes which only indirectly or 
incidentally affect commerce—the 
fatal defect of the National Labor 
Relations Act.” 


Congress members also were 
impressed by a bill before the 
Pennsylvania senate which might 
serve as a model for federal leg- 
islation. This bill provides guar- 
antee of the right of collective 
bargaining by representatives of 
labor’s own choosing, employers 
and employes shall make every 
reasonable effort to adjust dis- 
putes by machinery the bill pro- 
vides, voluntary arbitration, ap- 
pointment of a fact-finding board 
by the executive when all other 
peace efforts fail, certain joint 
obligations of employers and em- 
ployes and neither sit-down nor 
lockout would be legal pending 
final government mediation ef- 
forts. 


With an adjustment of the 
Chrysler strike seemingly in pros- 
pect, the Capital turned its atten- 
tion to speculation about the out- 
look for the supreme court hand- 
ing down its eagerly awaited de- 
cision on the constitutionality of 
the Wagner labor relations law. 
This is intimately bound up in 
the sit-down problem and there 
is universal hope that the epochal 
disposal of the Wagner law will 
come next decision day, Monday. 





as a guide in formulating a na- 
tional legislative policy. 


As previously stated, the NRA 
has been definitely declared out 
through a supreme court decision 
holding it unconstitutional. Thus 
a revival of it without serious re- 
vision is impossible. If federal 
control is desired, and the ballot- 
ing to date indicates that it is, 
perhaps a law along the Wiscon- 
sin plan lines might serve the 
same purpose and meet with court 
approval. 

An interesting comment from a 
reader who participated in the 
poll is contained in the following 
letter from H. P. Sturm, presi- 
dent of the Automobile Dealers 
Assn. of West Virginia: 

“We are attaching hereto a bal- 
lot in your referendum to deter- 
mine the attitude of dealers to- 
ward statutory prevention of un- 
fair trade practices. The writer 
has contacted more than a major- 
ity of West Virginia direct dealers 
during the past few months, in an 
effort to ascertain whether we 
should undertake to procure 
enactment of a law in this state, 
comparable to the fair trade prac- 
tice statute in Wisconsin. Approv- 
al of the Wisconsin objectives 
was unanimous but the bill was 
not presented to our legislature 





Union Threatens 


Chicago Plants 


CHICAGO.—Efforts are under 
way to organize employes of the 
Ford Motor Co., International 
Harvester Co., Diamond T Motor 
Car Co., and parts and accessory 
plants in Chicago, according to 
Irving Brown of the United Au- 
tomobile Workers, who is here to 
attempt the enlistment under the 
CIO banner. 


The drive is to be made in the 
face of high wage scales by Ford, 
two voluntary increases an- 
nounced by International Harv- 
ester, and a “thumbs-down” policy 
by State Attorney Courtney and 
Police Commissioner Allman in 
the matter of sit-down strikes, 
which have been entirely stamped 
out in Chicago. 

In handling the sit-down strike 
situation, Courtney drew upon a 
75-year-old law that carries se- 
rious consequences for anyone en- 
gaging in such strikes. All plants 
and other establishments occupied 
by sitters were quickly evacuated. 


HERE IS AN ARCHITECT'S drawing of the new 
manufacturing plant, which Chevrolet plans to place 


Buffalo by the first of next year. 
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97% of Dealer Votes Favor Used Car Control Tae 


Revival of NRA Requested 
By 74.4% in ADN Balloting 


(Continued from page 1) 


for enactment because of the dif- | 


ficult problems its enforcement 
would create for border dealers, 
the solution of which would prob- 
ably amount to virtual ‘nullifica- 
tion of the law. 

“The suggestion that used car 
losses can be controlled through 
factory-dealer co-operation pre- 
sumes a relationship between 
these distinctly different opera- 
tions that never has and never 
will exist. The interest of the 
manufacturer in the dealers busi- 
ness does not differ from the 
dealers concern about the affairs 
of his customer—they are each 
hopeful that their customer will 
remain solvent and continue to do 
business with them. 


“The dealers sentiment is united 
and enthusiastically for the res- 
toration of the NRA. Those who 
supported it then are for it now 
and those who were then opposed 
desire it most of all. Those—and 
they are few, but everywhere— 
whose practices make impossible 
an honest trade transaction or 
service operation at a legitimate 
profit or wage, however holy and 
legal the device employed, destroy 
the security of capital and labor 
just as effectively as he who ap- 
plies a torch to his competitor’s 
plant. There should be no legal 
place in trade for those who wil- 
fully misconstrue their constitu- 
tional rights as a license to ravage 
and destroy the supporting prin- 
ciples of this great business, in 
which a large segment of our 
citizens have invested their sav- 
ings and their hopes to earn a 
decent wage.” 


A Georgia dealer writes: 

“Regarding fair trade practice 
legislation, I am of the opinion 
that the most effective method of 
control would be accomplished 
through federal legislation. 

“In fact, revival of the old NRA 
with rigid federal enforcement of 
the appraisal codes is my idea of 
the best possible steps to be taken 
to eliminate unfair trade prac- 
tices. I believe such steps will 
meet the approval of my competi- 
tors of this city.” 


1937 Price Lists 


CHICAGO.—tTaking its cue from 
the recently announced Automobile 
Manufacturers’ Assn. policy of ad- 
vertising factory delivered prices, the 
National Used Car Market Report, 
Blue Book and Red Book publishers, 
has just issued an interesting book- 
let containing such quotations on all 
1937 passenger car models. 


motor and axle 
lace in operation at 


GIVEN IN HONOR OF Linwood A. Miller, recently elected vice- 
president in charge of sales, merchandising and service, Graham- 
Paige this week held a luncheon in the Detroit club. Shown left to 
right, are Miller; Robert C. Graham, executive vice-president of Gra- 
ham; and Chris Sinsabaugh, editor of ADN. 


Buffalo to Get Chevrolet’s 
New Motors, Axle Plant 


DETROIT.—Plans for the con- 


struction of a new motor and 
axle plant, to be placed in opera- 
tion at Buffalo by the first of 
next year, were announced this 
week by M. E. Coyle, general 
manager of Chevrolet. 


The plant, comprising nearly 
1,000,000 square feet of floor space, 
will be able to manufacture ap- 
proximately 1,200 motors a day 
and the same number of axles, 
Coyle declared. It will add be- 
tween 3,000 and 4,000 workers to 
Chevrolet’s payroll in Buffalo, and 
will increase the wage payments 
made by the company in Buffalo 
approximately $6,400,000 annually. 

“By setting up this new manu- 
facturing plant in Buffalo,” Coyle 
said, “we will come closer to our 
vast eastern market. The motors 
and axles manufactured in the 
new plant will supply assembly 
plants in Buffalo, Tarrytown, N. 
Y., and Baltimore. The move is 
one of natural expansion.” 


The new building has been de- 
signed by Albert Kahn, Inc., De- 


Strikes Reduce 


Excise Revenue 


WASHINGTON.—Treasury re- 
ports this week showed that au- 
tomobile plant strikes are se- 
riously reducing federal revenue 
through smaller collections of the 
excise tax upon new passenger 
cars. Effects of the General Mo- 
tors strike in January are re- 
flected in tax returns for Febru- 
ary, when collections of the mo- 
tor excise levy totaled only $5,- 
830,369, a decline of $1,513,513 from 
January and $1,467,135 under the 
yield in February of last year. 

Stoppage of production at the 
Chrysler plants this month will 
bring a similar curtailment of 
collections. The tax on the manu- 
facture of motor vehicles is due 
before the end of the month fol- 
lowing actual production, so there 
is always that delay in ascertain- 
ing just how seriously the sit- 
down mania is affecting the U. 
S. treasury. The first real figures, 
determined by the GM _ strike, 
prove the loss to be even greater 
than had been feared. 

The damage will not stop there, 
according to informed observers 
who believe the curtailment will 
prove an obstacle in the path of 
efforts to induce congress to re- 
peal federal taxes upon motorists. 


N. C. New Car Sales Hit 


8,051 Since January 1 
RALEIGH, N. C.—The state 
motor vehicle bureau reports that 
8,051 new automobiles and 2,177 
new trucks were sold in this state 
from Jan. 1 to Mar. 11, as com- 
pared with 5,452 new cars and 
1,916 new trucks in the corres- 
ponding period last year. 
License plate sales to Mar. 17 
totaled 453,451 this year, com- 
pared with 407,315 on the same 
date last year. 


laid out 
Chevrolet’s new commercial body 
plant at Indianapolis, the Buffalo 
assembly plant, and several others. 


It will be constructed of brick 
and steel, one story high, and 
with a two-story administration 
building at the front. A cafeteria 
will be included in the adminis- 
tration building. 


The plant will cover 157 acres 
of ground along Buffalo’s water- 
front, with a 700-foot frontage 
on the Niagara river. 

Plans call for the new build- 
ing’s being roofed over by fall, 
with actual operations starting 
some time around Jan. 1, 1938, 
Coyle revealed. Some of the 
manufacturing machinery that 
will go into the plant already has 
been ordered, officials said. The 
construction of docks along the 
water frontage of the new site 
has not been definitely settled, 

The three assembly plants 
which the new unit will serve 
have a combined capacity of some 
1,440 cars a day, with Tarrytown 
accounting for 560; Buffalo, 400; 
and Baltimore, 480. Coyle said it 
is quite likely that production in 
these plants will be stepped up 
as soon as the new manufactur- 
ing unit goes into operation. 

Chevrolet will gain approxi- 
mately 20 per cent in motor and 
axle production through its new 
expansion, officials said. The mo- 
tors produced in the new unit will 
supplement the 5,800 a day now 
produced at the Flint motor 
plant. 


Mich. Bill Would Limit 


Union Dues to $4 a Month 

LANSING.—Under a bill in- 
troduced in the house this week 
by Melvin Lee, representative 
from Royal Oak, a limit of $4 a 
month would be set on union 
dues. 

The bill would also require in- 
corporation of unions and a 
financial accounting their 
funds. 


troit architects who 


of 


Graham Boosts 
Quota for April 
30%, Miller Says 


DETROIT.—Graham’s domestic 
sales quota for April has been 
boosted 30 per cent and other in- 
creases are anticipated, L. A. 
Miller, newly elected vice-presi- 
dent of the Graham-Paige Motors 
Corp., told a group of automobile 
editors at a luncheon here this 
week. 


Miller, formerly president of 
Willys-Overland, has assumed full 
charge of Graham domestic sales, 
merchandising and service. He 
was introduced to the newspaper- 
men by Robert C. Graham, execu- 
tive vice-president. 


Profitable operation for dealers 
as a keynote of the company sales 
program was stressed by Miller in 
his talk. “The dealer,” he dee 
clared, “is the most important cog 
in the automobile sales machinery 
and unless he makes money, no- 
body will profit for very long.” 


“Concentration of all Graham 
manufacturing facilities in one 
Detroit plant has reduced the an- 
nual production cost by nearly 
$500,000,” Miller asserted. “This 
saving is being passed on to 
Graham owners in the form of 
improved quality in the material 
and workmanship that goes inte 
each car.” 


Four Pa. Cities 
Aid Toll Drive 


HARRISBURG, Pa. (UTPS).— 
Officials of Pittsburgh, Scranton, 
Allentown and Bethlehem are 
among the first cities to agree to 
co-operate with a plan of Secre- 
tary of Revenue John B. Kelly to 
combat the rising automobile ac- 
cident rate in cities. 


Authorities in some cities have 
found it hard to obtain convic- 
tions against motor code violators 
through inability to secure grand 
jury action, political interference 
or because of refusal of physicians 
to declare drunken drivers intoxi- 
cated. 

The plan provides that a copy 
of every arrest report shall be 
forwarded to Harrisburg, where 
the charge is filed against the 
driver’s record. Regardless of 
whether the driver is convicted in 
the local court, the state will be 
prepared to take action if it ap- 
pears that the driver is involved 
in a serious violation or is re- 
peatedly reported for minor in- 
fractions. 

Violators will receive a sum- 
mons to appear before a depart- 
mental inspector to show cause 
why his license shall not be sus- 
pended or revoked. Those guilty 
of serious violations will lose their 
licenses for periods ranging 
from 15 days to one year. 


VOTE TODAY 


PLEASE CHECK YOUR ANSWERS TO THE QUESTIONS 
BELOW AND MAIL BALLOT TO AUTOMOTIVE DAILY 


NEWS, 527 


NEW CENTER BLDG., 


DETROIT, MICH. 


1—Do you think something definite should be done to control 


used car losses? Yes () 


No] 


2—Do you think this can be accomplished through confer- 


ence with factory executives? Yes (] 


No [] 


$—Do you favor a State or Federal Fair Trade Practice Law 
to control used car appraisals and allowances? State [] 


Federal [ 


4—Do you favor some such legislation as the Wisconsin 
Licensing Law, which lieenses dealers, salesmen and 
finance companies, and whose purpose is to protect the 


retail buyer? Yes [] 


No [] 
5—Do you favor revival of old NRA? Yes () 


No [7] 


dress 
(Name and address not essential) 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, Wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.—(ADN 6-10-1933) 
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12 TH. YEAR 





Chrysler to Campbell to Murphy 


EACEFUL evacuation of the Chrysler plants is a most 

satisfactory climax to a highly unsatisfactory situa- 
tion. The triple play from Walter Chrysler to Judge 
Campbell to Gov. Murphy apparently caught the redoubt- 
able John L. Lewis off base and we hope has pushed him 
and CIO into the third “out” of the current inning. 

Our only criticism, if any, is that the spectacular field- 
ing by Chrysler and tagging by Murphy has overshadowed 
the intermediate play by Campbell, who had two chances 
for error to one each for the others. 

In other words, we feel that the truce agreement has 
not been played up sufficiently as a clear-cut victory for 
law and order and respect for the courts in Michigan. 
There is too much confusion in reports as to whether or 
not Lewis capitulated out of respect for the Judge Camp- 
bell’s evacuation order, or as a personal favor to Gov. 
Murphy, or as the result of Chrysler’s refusal to talk 
turkey until his plants were evacuated. Thus, the sit- 
down and seizure angles are still somewhat up in the air. 

As we view the results, however, Lewis is now some- 
what in the same position, we hope, as the fabled Humpty 
Dumpty whose similar lack of balance placed him in the 
unfortunate position in which the combined efforts of all 
the king’s horses and all the king’s men could not put him 
together again. Immediate obedience to the court’s order 
a week and a half ago might have eased the fall for there 
still are too many people in this country who believe that 
law and order are the only safeguards to their liberty. 

Lewis’ belated acquiescence should gain him no more 
credit than would be accorded the man who says: “O. K., 
officer; I’ll go along peacefully.” 


Packing Finance Charges 


LEVELAND Automotive Trades Assn., in co-opera- 

tion with the Better Business Bureau, is conducting 
an effective advertising campaign to halt finance charge 
“packing” in the Cleveland area. This we consider a wise 
move. It always has been our impression that the most 
valuable asset any sales organization can have and hold is 
the good will and trust of its customers. Stocks in hand, 
financial reserves, quick profits and volume sales are 
worthless if the one essential—customer good will—is 
missing. 

“Packed” finance charges may seem a good expedient in 
moving new car stocks or top-heavy used car inventories, 
but every purchaser on this basis becomes a potential 
enemy. The dealer who does not indulge in this practice, 
but permits his competitor to do so, is at great disad- 
vantage since his competitor can outbid him on every deal 
by covering his overallowance in “packed” charges. Deal- 
ers who decide now to close their own houses can do a 
better job for themselves than those who would rather 
wait for the outside cleaners. The Cleveland Automotive 
Trades Assn. has taken the wise course. 


Statistics on Sitting 


J: MELOYMENT figures from Washington reveal that 

during the General Motors sit-down some 2,700,000 
man-days of labor were lost. If we figure this at $7.20 per 
man-day, the bill comes to about $19,500,000. Many, many 
seats on the New York stock exchange could be purchased 
for many, many much less than that. 





By George M. Slocum 


Lately I have been 
reading one of the 
season’s best sellers 
entitled “I Write as I 
Please,” written by Walter Dur- 
anty, a veteran newspaper corre- 
spondent for the New York Times 
in Russia. One who has been 
perhaps too close to the battle- 
front here in the Detroit sector 
wishes that he might write just 
as he pleased without fear of 
prejudicing the best interests of 
peaceful settlement. For instance, 
the story of the wanton destruc- 
tion of property by sit-downers in 
the Flint plants ought to be told. 
It would, in my opinion, do more 
to set public opinion against this 
communistic importation than 
any one thing uncovered to date. 
Yet, to date the newspapers have 
deliberately, it seems, played- 
down the fact that time clocks in 
the struck plants were smashed, 
car windows in the finished bodies 
broken, fire hose and rubber belt- 
ing which could not be used to 
make powerful sling-shots, cut 
into ribbons. But then you have 
heard only a smattering of the 
true story, as I get it, of what 
GM officials found when they 
were at long last permitted to 
again take possession of their 
own property. 
* * os 

NO NEWSPAPER correspond- 
ents or photographers were al- 
lowed to go into the plants im- 
mediately after the sit-downers 
evacuated. If they had been their 
pages would have been brimming 
with stories and pictures of this 
wanton vandalism. Even in France 
last year where I was first intro- 
duced to the sit-down strike and 
heard it generally discussed, I 
heard no stories of destruction of 
company property. Must we al- 


I WRITE 
AS I 
PLEASE! 





ways do everything “bigger and 
better” in the United States? 
Well, if that is true then perhaps 
we have just missed a bloody 
battle which would have put the 
Haymarket and Homestead labor 
riots to shame. No American can 
tolerate the idea of the necessity 
of spilling blood to settle an argu- 
ment, nor can he tolerate the idea 
that anyone has a right to seize 
his property under any conditions 
whatsoever, except by due process 
of law. oe S@ «@ 

MY GOOD FRIEND Malcolm 
Bingay who runs Detroit’s only 
morning news sheet from kiver- 
to-kiver, can and does write bet- 
ter than most of his contempor- 
aries. This week, prodded by the 
ribbing the home town has been 
getting from coast to coast, he 
took his trusty pen in hand and 
delivered himself of a blast which 
tingled all over the AP wires. 
You will find it in full at the 
right of this column and we are 
glad to give it still wider circula- 
tion, because if ever a feller 
needed a friend, Detroit does now. 

* a * 


OF COURSE we old Detroiters 
know that it is only an outcrop- 
ping of a generation-old jealousy 
which makes newspaper and radio 
announcers alike in other towns 
jump on our present misfortune 
with both feet. We would like to 
hush our troubles up and keep 
the fight within the family, just 
as it should be. But the gossip 
has leaked out so that now even 
congress has awakened to the 
alarming state of affairs in the 
Detroit area. They don’t know 
what it’s all about, but they guess, 
by jiggers, that they’ll soon find 
out! : Se 

AND SO it goes. Detroit is in 
about as comfortable a position 
as the man in swimming when 
the kids have stolen his clothes. 
It is interesting to note, however, 
in passing, that the nearest we 
have come to a riot this week is 
when the Red Wings took the 
second game in the National 
Hockey League pennant series 
Thursday night. Now, if we can 
just get Mickey and his Tigers 
back from Florida!—G.MS. 


Humpty Dumpty sat on a wall. 
Humpty Dumpty had a great fall. 

All the King’s horses and all the King’s men, 
Couldn’t put Humpty Dumpty together again. 


Detroit Is All Right 


(Reprinted from Detroit Free Press) 


Detroit is a City on a hill. Ever 
since it became the cradle of the 
motor car industry it has been 
the cynosure of the world. 


Historians, sociologists, econo- 
mists, engineers, magazine and 
newspaper writers, from all the 
nations of the earth, have been 
pouring in here to study Detroit, 
the dynamic, for the past 25 years. 


This city has been hailed as the 
precursor of a new age, the pio- 
neer in a mechanized civilization. 

But there is a penalty to leader- 
ship. 

Let us be magnanimous enough 
not to suggest that it is jealousy 
on the part of other municipali- 
ties, but in recent years every 
minor incident that can be dis- 
torted into a black eye for De- 
troit has gotten front page treat- 
ment in the other newspapers of 
the country. 

Newspapers and magazines 
from all over the United States 
poured men into Detroit Tuesday 
to report “the Revolution.” Head- 
lines blazed on the front pages 
of the metropolitan and country 
press alike, across the land. 

In an effort to offset this prop- 
aganda of disaster, Malcolm W. 
Bingay, editorial director of The 
Detroit Free Press, sent to the 
editors of the nation, through the 
Associated Press, a _ statement 
Tuesday night following the 
peaceful gathering of automobile 
workers on Cadillac Square, De- 
troit. It was given wide publicity 
in many papers. The wire fol- 
lows: 


Stories and rumors floating 
over the nation that there is a 
“revolution” starting in De- 
troit are as unfounded as any 
to the effect that Harry Lau- 
der bought a round of drinks. 

The demonstration on Cad- 
illac Square was far more or- 
derly than the celebration of 
the Detroit Tigers winning the 





World Series—and only about 
one-tenth the size. 


This is a young man’s town, 
and spring is in the air. 

Revolutions don’t start in a 
city that pays the highest 
standards of wages of any 
town in the nation. 


Walter Chrysler and John 
Lewis—who both speak and 
understand the same language 
—will have an eyebrow lifting 
contest out at Lansing with 
Gov. Murphy, who also is 
quite an “eyebrow,” and the 
controversy will be over, just 
as the General Motors affair 
was settled. 


As Iffy the Dopester says in 
Wednesday’s Free Press. 


“Old Iffy ain’t worrying 
much about any revolution in 
this country when the lads 
who want to raise hell have 
difficulty finding parking 
space for their cars before 
they start their demonstra- 
tions.” 


There was not one violent 
word or action in all the two 
hours of the crowd’s gather- 
ing. More than half the 50,- 
000—more or less—people who 
gathered in Cadillac (not 
Red) Square, were sightsee- 
ing, out to enjoy whatever 
fun there might be. 


If every city in the republic 
was as safe and sound in its 
Americanism as is Detroit this 
would be a fine country. 


Quit hiding under the beds 
and don’t believe the wild 
yarns about us. Detroit led 
you out of the depression and 
we will continue to head the 
parade back to prosperity. 


Don’t mistake vibrant, and 
sometimes all too ardent, 
youth for Communism. 
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SALES AND 
PROFITS BREAKING 
ALL RECORDS 


“1936 was the best year 
in the history of our com- 
pany. Sales in 1937 to 
date show an increase of 
250% over 1936. The 
tremendous public ac- 
ceptance of the 1937 
Studebaker assures us of 
a record-breaking year,”’ 
reports A. D. Buck of 
Hetzler Motors, Inc., 
Dormont. 


GREATEST YEAR IN HISTORY 


‘‘Weare going totown with Studebaker. 
Our sales are increasing daily,’’ writes 
Harold E. Conley of Carnegie. “The new 
1937 Studebakers are proving to be the 
top in popularity. We are cashing in 
on their great popularity and this will 
be the greatest year in our history.” 


FINEST FACTORY-DEALER 
RELATIONSHIP 


“Previous to this Studebaker fran- 
chise I had handled two of the 
popular makes of the largest man- 
ufacturer of motor cars in the world, 
but never have I sold a car so trouble- 
| free, or one with such public accep- 
tance as this 1937 Studebaker,”’ 
writes M. C. Mains, Wilkinsburg. 
“It seems every buyer of these cars 
sends us one or two friends, thus giv- 
ing usa constant list of hot prospects.” 


a 
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TUDEBAKER retail sales in the Pittsburgh area are 351% ahead 
of a year ago. Aggressive merchandising by a hard-hitting dealer 
organization has put this spotlight car of 1937 in the forefront of 
public interest in the Golden Triangle City. Studebaker is coming 


A 


SALES INCREASED 100% 
‘*Wethought our 1936 Studebaker topped 
the list but since the introduction of the 
new model, we have increased our sales 
100%,”” reports Fred R. Lang of the 
Lang Motor Co., McKeesport. “Weare 
planning on having our biggest year.” 


ahead fast not only in Pittsburgh but in the 
other important markets all over America. 
Registrations this year are close to 37% ahead 
of record-breaking 1936 when Studebaker 
gained 70% against an increase of 25% for 
the industry as 2 whole. Dealers and distrib- 
utors who are interested in the opportunities 
in selling Studebakers now will find the Stude- 
baker franchise the fairest in the automobile 
business. Write or wire to me personally 
for facts about Sqidebaker representation. 


PRESIDENT 
THE STUDEBAKER CORPORATION 
South Bend, Ind. 


STUDEBAKER 
iS A PROFITABLE 
FRANCHISE 


“A franchise, that produces 
$1,000 net per month on a 
$10,000 investment is quite 
outstanding and desirable 
in these days of keen competi- 
tion,” says H. J. Hetzler of 
Penn Motors, Pittsburgh. 
“Our sales figures tell a great 
story which is only half; the 
other half being the splendid 
co-operation given by The 
Studebaker Factory.” 
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Why Not a Labor Demoeracy? 


ADN Suggests Program 


For Industrial Relations 


(Continued from page 1) 


which is the control of its right to work—from the 
“oppressive” employer of today to the oppressive labor 
leader of tomorrow. By the term “uplifters’” we mean no 
There are many sincere men, including the 
President of the United States, who believe that a new 


ridicule. 


day and a new deal for a greater percentage of our citi- 


zens is the only insurance for a continuation of our 
democracy. If this be true, then why not a labor 


democracy? Why set up a labor autocracy to merely 
lock horns with an industrial “autocracy’’? 

It must be admitted that industry itself has added little 
or nothing in the way of establishing a basis for accord. 
The so-called far-sighted labor relations policies con- 
currently in effect are in too many cases only those shreds 
of labor’s own program which industry has been unable 
to reject. None will deny that to permit employers to 
exploit labor without restraint can only lead back to the 

conditions which stifled progress and liberty in the dark 
days of the battling barons of central Europe. Establish- 
ment of a labor dictatorship can lead only to the other 
extreme—a state of peonage as exemplified in Russia 
today. Neither fits our picture. 

For 150 years the United States has progressed more 
or less rapidly under democracy. The open shop, the right 
of a man to seek employment to his liking and advantage, 
the right of the boss to hire and fire, to pick men best 
suited to his needs, have been pillars in this progress. The 
ability of men to overthrow majorities and to control mi- 
norities has been the very essence of our freedom. 

Hence, when we think of establishing a labor democ- 
racy, why not make it such? ADN believes it has a plan 
in this direction. It is as follows: 

Under this labor democracy, in each industrial plant, 
the plant management would constitute the EXECUTIVE 
DIVISION of the democracy. The operating policies of the 
plant, hiring and firing, purchasing and manufacture, 
would be under its control. 

A plant congress, or LEGISLATIVE DIVISION, consist- 
ing of delegates,—each representing a certain number of 
employes, and elected by the majority in his group,— 
would function in hearing the complaints of the workers; 
it would pass resolutions or, suggestions to remedy ills 
and to better conditions in the plant on the same basis 
that Congress or the state legislative bodies now legislate. 
Labor unions under this plan would function in the same 
way as our present political parties. Dues could be col- 
lected in the form of poll tax and apportioned according 
to the number of votes cast for representatives of each 
organization. 

A third branch would be a JUDICIAL DIVISION con- 
sisting of a government board of mediation—in effect, a 
supreme court. 

The functions of the entire set-up would be as follows: 
A labor organization wishing representation in the plant 
would first have to submit petitions showing that a fixed 
percentage of the workers in the plant—1, 2 or 3 
per cent—wanted such representation. When its right to 
representation was established the names of its delegates 
would be printed on the ballots along with the names of 
delegates proposed by other unions. A secret election 
would be held and the delegates receiving the greatest 
number of votes would be seated in the plant congress. 

Thus each union would be given representation in the 
plant congress in ratio to’its strength in the plant. The 
congress would act as a unit. That is, policies to be acted 
upon by congress would be considered jointly by all dele- 
gates, regardless of the union affiliations, just as Demo- 
crats, Republicans, or what have you, now consider our 
state and national legislation. Minorities would thus 
checkmate majorities and majorities could subdue mili- 
tant minorities. Since the unions would thus have to seek 
the favor of workers, rather than demand it, coercion and 
charges of coercion could be ended. 

Plant congresses would meet once monthly. Legislation 
or suggestions adopted at these meetings would be passed 
on to the executive division. The executive division would 
have power to approve or veto such suggestions. In 
event of veto the measure is returned to the congress 
where it requires a two-thirds majority for readoption. 

Should the measure be passed a second time the execu- 
tive division, or management, would be given opportunity 
to reconsider its veto. If it felt that its reasons for veto 
were still valid the case is then submitted to the judicial 
division. The division would then have power to cause 
an investigation of all angles of the proposal and its full 
findings with its decision would be published in the public 
press. This division also would have power to suggest 











The Ultimate Sit-Down Unless— 


Ga. OK’s Dealer-Maker 


Price-Control Contracts 


, ATLANTA.—Passage of the 
Lindley fair trade bill by Georgia 
general assembly makes it legal 
for automobile manufacturers to 
enter into contracts with their 
dealers to maintain prices on new 
automobiles. 

Such a contract may provide 
(a) that the dealer will not re- 
sell an automobile at a price less 
than the minimum price set by 
the manufacturer and (b) that 
the dealer will require of any 
dealer to whom he may resell an 
automobile a similar agreement 


Feb. Fuel Tax Receipts 


Reveal Big Gain in Va. 


RICHMOND, Va. (UTPS).— 
Reports of the gasoline tax in- 
come for February reveal that, 
for the first time since the tax 
was established, $1,000,000 has 
been collected during the 28-day 
month this year. 

Total receipts run to $1,050,739, 
as compared with $797,446 for 29 
days in February, 1936, an in- 
crease of $253,292. 





that he will not, in turn, resell at 


less than the minimum price set 
by the manufacturer. 

In order to prevent evasion of 
the resale price restrictions, it is 
a violation of the law to (a) offer 
or give any article of value in 
connection with a sale; (b) make 
any concessions of any kind in 
order to secure a sale or (c) offer 
any other commodity for sale in 
combination with an automobile. 

The provisions of the fair trade 
act do not apply (a) in closing 
out the dealer’s stock or discon- 
tinuing a line of automobiles; (b) 
when the trademark, brand or 
name is removed or obliterated. 
(c) when the goods are altered, 
damaged, defaced, deteriorated or 
second hand—thus permitting the 
sale of used cars. 

Provisions of the act are ap- 
plicable only if manufacturers 
wish to enter into price mainten- 
ance agreements with their deal- 
ers, and are not compulsory un- 
less contracts between automo- 
bile manufacturers and dealers 
are signed. 


modifications which its findings might find necessary or 
helpful in reaching a compromise. Strikes or lockout 
during such procedure should be made a felony punishable 
by jail sentence rather than fines. Union leaders and plant 
managers would be held responsible respectively. 

There are many angles and details which would have 
to be worked out before such a program could be made 
effective but in it, we believe, lies a basis for establish- 
ment of a real labor democracy which would aid labor in 
gaining greater recognition without turning the indus- 
tries of the country over to the domination of labor lead- 
ers and at the same time making workers answerable to a 


new set of bosses. 
either side. 


It would help to end exploitation by 
While the program would be workable to a 


greater extent only among the larger industries employing 
100 or more men, our most irritating labor difficulties 


arise in such industries. 


If the plan is no good it has cost you nothing. If it is 
good you can have it free. At least, it’s a plan, and that 


is what we seriously lack. 








Pa. Dealers O.K. 
Study of Laws 
On Price-Fixing 









HARRISBURG, Pa. — Members 
of the Pennsylvania Automotive 
Assn., in answer to a recent as- 
sociation questionnaire, have ap- 
proved the suggestion that the 
organization should explore a pos- 
sible use of a price-fixing law to 
control used car appraisals and 
allowances. 


Members of the group also indi- 
cated their approval of the fol- 
lowing: A licensing act, similar 
to one in effect in Wisconsin, par- 
ticularly if it would eliminate some 
of the present coercive and selfish 
practices of certain factories; 
legislation investigation, particu- 
larly of factory-dealer relations; 
investigation and publicizing by 
PAA of dealer-factory relations, 
and factory co-operation on bet- 
terment of dealer conditions. 

The announcement was made 
last week by Claude S. Klugh, 
manager of the association in a 
bulletin in which he stated the 
PAA will secure, from competent 
legal counsel, opinions on price 
fixing laws and licensing or regu- 
latory acts. 


So. Carolina Bill 
Would Regulate 
Used Car Trade 


COLUMBIA, 8S. C.—The house 
judiciary committee voted Mar. 
23 to sponsor a bill to regulate 
the used car business in this 
state. 

According to Chairman Cal- 
houn Thomas, the committee will 
introduce a bill prepared by auto- 
mobile dealers which would re- 
quire out-of-state dealers to ex- 
ecute a surety bond for purchas- 
ers from this state in case the 
seller fails to establish title to 
the vehicle. The measure would 
require the used car to be regis- 
tered with the highway depart- 
ment before being offered for sale 
upon the South Carolina dealer 
buying it. 

The tentative draft of the bill 
sets forth “that the State of 
South Carolina, in the exercise 
of its proper police power, take 
steps to prevent frauds and im- 
positions upon its citizens by 
non-resident or itinerant vendors 
of second hand or used motor 
vehicles.” 



























































Dreves Joins Pontiac 
Central Sales Staff 


PONTIAC.—Appointment of L. 
M. Dreves, former regional man- 
ager, to the central office sales 
staff on special 
assignment 
work, is an- 
nounced by C. P. 
Simpson, general 
sales manager 
of Pontiac. 

Dreves served 
in various sales 
capacities with 
General Motors 
from 1919 to 
1932, the last 
five years of 
which were with i woe 
the Pontiac division. It was dur- 
ing that period that he was man- 
ager of the Pacific region. Since 
1932 he has been in business fo 
himself on the coast. His first 
assignment will be to work on the 
quality dealer program. 















Tidewater Boost 


BAYONNE, N. J.—A wage in 
crease of 10 cents an hour was re@ 
ported to have been granted he 
yesterday by the Tidewater Associgf 
ated Oil Co. to its more than 1,8 
time card employes. 
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DEALERS SEEK 
THE CHEVROLET 
ACOSO | oom 


the millions like best of all. 


Pere eer ee 
keep it worthy of 


- NEW CHEVROLET TRUCKS 
AND COMMERCIAL CARS 


if lay e ¥ a he gy A Z “ : , . | : “ess America’s first choice for more power 


per gallon—lower cost per load. 


ares etEs ball 


PR ypeesnogy Loam 
/ CHEVROLET 
| 


TRANSPORTATION 


hate 


NEW MASTER CHEVROLET 
(Complete Line of 6 Body Types) 


Winning ever-increasing demand 
among buyers in the lowest 
price range. 


It is well known throughout the automo- America—as, indeed, their brilliant selling achievements have’ 
bile industry that the Chevrolet franchise proved them to be—and rejoices that these men look 
has attained such special value in the upon the Chevrolet franchise as the most desirable in the 
eyes of dealers everywhere that dealers motor car field. 
seek this franchise, instead of the fran- They say, “It’s great to be with Chevrolet,” and all signs 
chise seeking new dealers. indicate that other dealers agree. 
The reasons, of course, are opportunities for profit and This widespread friendship and preference for the Chevrolet 
progress well beyond the normal standards of the industry. franchise imposes upon Chevrolet a strong obligation to keep 
Chevrolet prizes its hand-picked dealer organization, this franchise always worthy of dealer demand—an obligation 
regards its men as the most capable automobile dealers in which Chevrolet gladly accepts. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


CHEVROLET 


YOU HAVE FRIENDS 
WHEN YOU HAVE THE Cary! os 


OLET FRAN 
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Hudson to Further ‘Profitable Lubrication’ Drive 


aS 


Modernized Backgrounds | 
Are Offered in All Sizes Wy 
saa AL € wT 


DETROIT.—With approximately | manned by competent men, who Bos 3 
=, ae, —. distributors al- | will act as service salesmen as gpd Son, om aoe 
ready devoting attention to better! wel], the business of the sho 

. : , | , s Ss : p 
rman see ae gr through will immediately start to show in- 
Eveartenents, Hudson Mdtor Cen | creases in volume and profits. In 
Co., through Tom H. Stambaugh, = ee _— me 
director of national service opera- | °™' that new business can be cre- 
tions, is launching a drive to urge | ated through lubrication and that 
the balance of the dealer organi- | the lubrication of owners cars 
zation into adopting the same | Starts the entering wedge into a 
profit-making programs. | tremendous potential business. 

Stambaugh has taken a definite The most significant part of his 
stand on modernization and be-| message is: “It has been found 
lieves that lubrication depart- | that dealers’ service stations, 
. when made attractive are| which can perform specialized lu- 
t oe to — — of en brication jobs, will continue to 
Therese has Pes: ge ete dente bring back the owners and that 
by the dealers who have adopted | a ath din eames le ce 
the program, he says, that their | ~ = © things ¢ at ¢ 2 vo 
records are positive proof that | Section has to sell including lu- 
service work can be increased and | bricating oil, gasoline, parts and | 
profits _obtained regardless of | accessories, car washings, car re- | 








WITH HUNDREDS OF ITS dealers already enjoying the profits from modernized lubrication 
departments, Hudson has launched a final drive to bring the remainder of its dealer body into the fold. 


where the dealer is located. 


Plans, therefore, have been 
developed whereby the dealer can 
start his modernization in a small 
scale and then expand as required. 
Among the plans being offered, 
the background with all its trim- 
mings is available in any size. 


finishing, brake checking, engine 
|tuning, shock absorber service 
|and other seasonal merchandising 
opportunities,” 

The Hudson-Terraplane pro- 
gram, as developed by Stambaugh, 
is particularly interesting in that 
it follows the service increase pro- | 


| showing 


Stambaugh points out that lu-| motion plan advocated by Auto- 
brication volume and attendant} motive Daily News three years 
profits will tend to carry part/ago, which was launched at the 
of the overhead, and that it can/| time the Neighborhood Sales and 
be shown when that department is | Service Stations came into being 


Here is one of the backgrounds, which may be had in all sizes, approved by the company. 


and followed by various ADN 
stcries of “Dollars for Dealers.” 
During the series of articles the 
experiences of dealers of every 
make of car has been exploited, 
that service 


through any promotional medium | 
put the} 


will, when followed up, 
service section in the position of 
reaping profits. 


“The mechanical hand 


that cranks your car.” 


increase | 


Bill to License Car Dealers 


Endorsed by Iowa Assn. 


DES MOINES, Ia.— The Iowa 
Automobile Dealers’ Assn., in con- 
vention here, indorsed a bill now 


| pending in the Iowa state legisla- | 
| ture, which would license all auto-| 


mobile dealers in the state. | 


Purpose of the bill, according to | 
Thomas R. Roberts, eaeeeesen | 
attorney, will be to insure protec- 
tion from dishonest dealers, stop | 
price cutting and prevent auto- 
mobile manufacturers from con-| 
trolling dealers through threats to 
deprive them of their dealer 
franchises. 

The association also advocated 


Garage Owners 
Support Bill To 


License Foremen 


MADISON, Wis.—Paul 


| 


Schultz | 
and J. R. Jones, president and| 
counsel, respectively, of the Wis- | 
consin Assn. of garage owners, ap- | 
peared before the assembly com-| 
mittee on labor here in support | 
of a measure, introduceg by the 
committee on transportation at) 
the request of the association, | 


which would require licensing of | 


a foreman in every garage repair 
shop. 

They declared the bill will pro- 
tect the garage owner who has 
a financial investment in his bus- 
iness from competition of the in- 
expert mechanic with no equip- 
ment and no financial stake. The 
motorist will also be protected by 
assurance of competent work, 
they declared. 

J. J. Handley, of the Wisconsin 
state federation of labor, sug- 
gested that the bill be amended 
to provide some licensing for all 
mechanics and not just a chief 
repair man. 

A $15 license fee would be 
charged under the provisions of 
the bill and part of the revenue 
would be allotted to the vocational 
schools for training of automobile 
mechanics. 

Passage of the bill in its pres- 


ent form first, and later passage | 


of statutes covering mechanics 
and apprentices, was asked by 
Louis Milan, Milwaukee, repre- 
senting the Wisconsin Automotive 





Dealers’ Assn. 


Drive Sells Used Cars 


CHICAGO.—More than 3,000 used 
cars and trucks have been sold for 
$700,000 thus far in the drive by 
Chicago area Ford dealers, it has 
been announced by W. K. Edmunds, 
branch manager. The quota for the 
special sales campaign, set at $1,000,- 
000, is expected to be topped by the 
end of the month. 


repeal of the federal 3 per cent 
excise tax on motor vehicles and 
adoption of a bill in the state 
legislature which would prevent 
residents of border communities 
from evading the 2 per cent state 
sales tax by purchasing com- 
modities, chiefly automobiles, in 
another state. 

This so-called “use tax,” passed 
by the Iowa senate this week, 
would levy a tax equal to that of 
the sales tax on personal property 
purchased outside of Iowa for use 
in Iowa. 

Elected president of the organ- 
ization was Ray H. Allen, Cedar 


| Rapids, Ia., retiring vice-president. 


Other officers chosen were Harry 


| Wardell, Oelwein, Ia., vice-presi- 


dent; Walter Ferrell, Des Moines, 
secretary; A. B. Chambers, Des 
Moines, treasurer. The last two 


| officers were re-elected. 


A. N. Benson, general manager 
of the National Automobile Deal- 
ers’ Assn., addressed the 125 con- 
vention delegates at the ‘Hotel 
Fort Des Moines on fair trade 
practice legislation, taxes on the 


| motor industry, and the responsi- 


bility of dealers to eliminate 


drunken driving. 


NICKELGRAM 
——70A 


A new Super Grinder made by 
Hanchett Mfg. Co., designed for 
finishing valves, bearing caps, 
bushings, etc., finishes the valve 
head ends square and smooth at 
the rate of 2200 valves per hour 
which is said to be about double 
the capacity of an ordinary sur- 
face grinder. Precision machines 
of this character depend to a 
large extent upon the rigidity 
and strength of machine ele- 
ments and in addition require ma- 
terials that resist wear and abra- 
sion so as to be free of any 
change in adjustments once the 
machine is in operation. This 
company has adopted a high- 
grade cast iron composition con- 
taining upwards of one per cent 
of Nickel for all important cast- 
ings to assure the needed high 

strength and resistance 
THE to wear. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





THIS YEAR TRAILERS ARE TOPS! 


MAKE TOP PROFIT | 


and batt of pr 
cise Ys Ne etwelded” oe 


Grand Rapids, America’s fine Roominess and ood 

furniture capital, furnishes the omfort e 
cabinet craftsmen who fashion 

Ha layes interio 


No wood, no bolts, 
no screws in Hayes 
structure! Showing 


att HAYES. 


AMERICA’S No. 1 TRAILER 
1. PRODUCTION CAPACITY 


The Hayes name means automotive mass production by 
one of America’s pioneer auto body builders. Straight 
line assembly methods are used which assure deliveries 
for those “rush” orders. 


PUBLIC ACCEPTANCE 


Cash in on public preference for Steel! Sell the only 
trailer made that is built like the car that draws it . .-. 
ALL STEEL throughout. . . Chassis Frame . . . Body 
Frame . . . Roof and Exterior. The Hayes is sound 
proofed and rust protected, in line with best automo- 


tive practice. Fully insulated for all weather comfort. 


PRICE 


Hayes invades all price fields with an outstanding mod- 
el in each price bracket . . . starting at $395. Hayes 
offers more value for less money than any trailer made; 


Get into the Main Profit Current with Hayes! 


HAYES TRAILERS, Division Hayes Body Corporation, 576 
Seventh Street, Grand Rapids, Michigan. Made in Canada 
by Canadian Top & Body Corp., Ltd., Tilbury, Ontario. 


HAYES BUSINESS AND $395 
PASSENGER TRAILERS 


F. 0. B. GRAND RAPIDS, MICHIGAN 


DISTRIBUTORS! DEALERS! ASK NOW FOR CHOICE REMAINING LOCATIONS! 


ALS Erte LAU a tts 
mj BUSINESS & PASSENGER 


HAYES cC. I. T. PAY-OUT-OF-INCOME PLAN 
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Finance Companies’ Instalment Rates Held Fair 


Glass Cartel Fails 


To Reduce Prices 


MONTREAL. — Possibility that 
the combine clause of the new 
Anglo-Canadian trade agreement 
may be shortly invoked by Can- 
ada is seen in the failure of the 
suspected international glass car- 
tel to reduce prices to Canadian 
consumers, following reduction in 
tariff as a result of the pact. 

Glass cartel was openly de- 
nounced some months ago by 
Canadian automobile manufac- 
turers in representations made 
before the Tariff Board at Ot- 
tawa. Subsequently the margin 
of preference to United Kingdom 
on plate glass was reduced from 
25 per cent to 20 per cent in the 
newly - signed Anglo - Canadian 
pact, and this was implemented 
by duty reduction on foreign 
glass. But British and foreign 


INTERCHAN 
ey 


Wherever automobile tires 


the Schrader 
Replaceable Valve (Core) 
and Valve Cap are avail- 


are used, 


able — always uniform — 
perfectly interchangeable 
—No Matter What Size 


or Type of Tire. 


You can take a Schrader 
Valve Cap from a bus tire and 
put it on an airplane tire—or 
take a Schrader Valve Core 
from a bicycle tire and use it in 
an automobile tire. No matter 
what make of automobile tire 
—no matter what size—these 
valve parts fit perfectly and 
are equally dependable for 
high or low pressure. 
Replaceable 
Valves (or Cores) and Schrader 


Schrader-type 
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AMONG EXECUTIVES ATTENDING the All-America sellfng 
team banquet, given by Chevrolet Monday night in Detroit, were, left 
to right, Felix Doran jr., assistant general sales manager; M. D. 
Douglas, parts and accessories merchandising manager; and D. P. 
O’Keefe, general purchasing agent. 


glass makers still maintain their 
prices, it is claimed, at the 
“cartel” level, which remains the 





Company Formed 
OWOSSO, Mich. — The Owosso 


same to Canadian purchasers as| Trailer Appliance Co. has been or- 
it did before the preference was| ganized here to manufacture toilets 


lowered. 


and wash basins for trailer coaches. 


PERFECT 


Replaceable Valve Caps can be 


bought everywhere. 


More than 100,000 deal- 


ers, all over the world, sell these two valve 
parts—parts that fit the same in Chicago and 





Schrader Valve Cores and Valve Caps are 
packed for resale in handy metal boxes con- 
taining fiye each. 
















Calcutta—parts that fit as perfectly in New 


York as in London. 


These features—interchangeability, world- 
wide distribution, uniformity—are important 
reasons why the Schrader Automobile Tire 
Valve is the standard of the world. 


A. Schrader’s Son 


Division of Scovill Manufacturing Company, Inc. 


|Theory 


GEABILITY 





That Time Sales 


Bring Depression Attacked 


CHICAGO.— The methods and 
charges of finance companies in 
establishing rates for deferred 
purchases are justified and fair, 
according to Milan V. Ayres, sec- 
retary and analyst of the National 
Assn. of Sales Finance Companies, 
whose defense appears in the 
current issue of Time-Sales Fi- 
nancing, the association’s house 
organ. 

Defending the procedure against 
attacks of those who have sought 
legislation and even court action, 
Ayres states in a discussion of 
“Facts and Fallacies on Instal- 
ments”: 

“In the case of an instalment 
purchase there are three different 
per cents to be considered. 

“Assume that you buy goods on 





Brooklyn, N. Y. 


| 


Schrader 


REG. U. S. DAT. OFF. 


REPLACEABLE TIRE VALVE CORES and CAPS 





which the cash price is $1,000 and 
|} you pay one-third of the price 
down in cash. The _ carrying 
charge, let us say, is 10 per cent. 
You pay in cash $333.33 and sign 
an instalment note for $666.66, 
plus the carrying charge of $66.67, 
or a total of $733.34. The latter is 
to be paid in 12 equal monthly in- 
stalments. 

“It can be shown that that car- 
rying charge amounts to an an- 
nual interest rate of 18.5 per cent, 
but on the other hand it is just 
6 2-3 per cent of the cash price of 
the article. 

“The transaction involves three 
percentages, 6 2-3 per cent, 10 per 
cent and 18.5 per cent, but what it 
actually costs you to spread your 
payments over a year is just 6 2-3 
per cent of the price, which is 
the really important figure. 


Charge for Service 

“Of course, there will be some 
in whose minds the 18.5 per cent 
will rankle as a usurious rate. It 
should be realized, however, that 
the financing charge is not merely 
a charge for the use of money. It 
has to cover also the cost of keep- 
ing an elaborate system of rec- 
ords and of making credit investi- 
gations, collections and losses in- 
curred through defaults and re- 
possessions. It is in reality a serv- 
ice charge, not an interest charge.” 

Attacking what he terms as an- 
other widely held, yet mistaken 
notion regarding time payment 
saies, Ayres continues: 

“One of the fallacies which has 
been much in vogue is the theory 
that instalment selling induces a 
false prosperity, which continues 
until everybody gets loaded up 
with instalment contracts, after 
which there must be a depression 
which will continue until these in- 
stalment debts are paid off. This 
is held to be one of the important 
factors in bringing on and pro- 
longing the recent depression. 

“Data in the automobile field ex- 
tending over 12 years indicate 
that the ratio of instalment sales 
to total sales has been substan- 
tially the same during the depres- 
sion as it was during the pre- 
ceding boom times. 

Income Increasing 

“Tt must not be forgotten that 
until the onset of the depression, 
national income was increasing at 
a very noticeable rate each year 
and the greater part of it was be- 
ing expended for goods not pur- 
chased on instalments. 

“While instalment ‘selling has 
made possible a great increase in 
automobile sales, in all the years 
since 1920, above the number that 
could have been disposed of with- 
out this device, it was not es- 
pecially utilized to increase sales 
in 1929. The average percentage 
of new passenger cars sold on in- 
stalments for the six years of 
1925 to 1930, inclusive, was 62.3. 
It was 62.6 for 1929 and 62.3 for 
1930. 

“Thus, while it would be ab- 
surd to say that instalment selling 
is not an important factor in our 
economic structure, every attempt 
to show that it is in any real 
sense responsible for our recent 
difficulties breaks down under a 
reasoned analysis of the available 
data.” 


Ohio Steel Operations 
Continue at High Level 


YOUNGSTOWN, O.—Steel mill 
operations here will be continued 
nearly at capacity next week, or 
about 85 per cent of theoretical 
capacity. 

Seventy-two of 
hearth furnaces in this district 
will continue to operate, while 
three Bessemer plants will con- 
tinue at about 60 per cent of their 
total steel capacity. 


Fruehauf Opens Branch 

DENVER.—The Fruehauf Trailer 
Co. has opened a service and sales 
branch here, serving the Rocky 
Mountain region. 











the 83 open 





DETROIT. — Definite progress 


toward traffic safety is indicated 
in reports to the National Auto- 
mobile Dealers Assn. from dealer 
associations throughout the 
country, A. N. Benson, general 
manager of NADA has announced. 
There is a general trend, he said, 
to enact the standard driver’s 
licensing law sponsored by the 
national safety counsel and 
NADA. 

“Our reports show,” Benson 
said, “that Kansas was the first 
state this year to enact the stand- 
ard law. It will become effective 
in that state July 1. Tennessee 
enacted it the day after Kansas. 
Several other states have passed 
the bill in one house. In Arkansas 
it has passed both houses and 
awaits the governor’s signature.’ 

The automobile dealers’ national 
association began active partici- 
pation in the safety campaign 
when the annual convention in 
January adopted a resolution to 
assist the national safety counsel 
in promoting the passage of uni- 
form safety legislation. Benson 
pointed out that the national 
campaign is especially effective 
this year because more than 40 
state legislatures have been, or 
are, in regular sessions. 

“For some years,” he declared, 
“there has been an increasing de- 
mand on the part of the public 
for uniform traffic regulation. 
There can no longer be any doubt 
as to the efficacy of a law re- 
quiring that no unlicensed person 
be permitted to operate a motor 
vehicle, and that all persons 
seeking a license to drive a car 
must pass a reasonable examina- 
tion. 

“Automobile dealers are inter- 
ested in safety especially because 
they put the automobile on the 
streets and highways, and they 
recognize a certain moral respon- 
sibility in trying to keep in safe 
hands the merchandise they sell.’ 

The dealers association § re- 
cently made a study of automo- 
bile accidents in the belief, Ben- 
son said, that they are propor- 
tionately fewer than the public 
has been led to believe. 

“It is significant,” he continued, 
“that 44 per cent of all fatal traf- 
fic accidents occur to pedestrians. 
If the pedestrian were half as 
careful as the average person 
driving a car, there would be 
fewer accidents. Nine times out 
of 10 the pedestrian is killed or 
hurt because of his own careless- 
ness. 

“Our statistics show that the 
average automobile driver is es- 
pecially careful when small chil- 
dren are crossing his path. This 
can be seen in the fact that in 
the age group over 65, more than 
twice as many persons are killed 
in home accidents as in motor 
vehicle accidents, and under five 
years of age the relative impor- 
tance of home accidents is even 
greater. 


N. J. Dealer Group 
Stages Car Week 


CAMDEN.—A used automobile 
week, featured by great price re- 
duction by all dealers, was staged 
in South Jersey last week by 
members of the Camden Auto 
Trade Assn. 

The association believes that 
the sale was probably the most 
sweeping ever held in this section. 
More than 2,000 used cars and 
trucks were on sale during the 
week, the majority of them being 
displayed in the showrooms of all 
new car dealers. Ali of the cars 
were completely reconditioned be- 
fore the event. 


* 
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Drive fie Uniform Traffic Laws Gains Impetus 


Model Legislation Enacted 
By 3 States, NADA Reports 


when the national 
child safety education movement 
began, the five-14 age group had 
a motor vehicle death rate of 14.1 
per 100,000 population. By 1935 
this was reduced to a rate of 11.2, 
a drop of 21 per cent. If all age 
groups had shown as satisfactory 
a trend as the school age group, 
the national death rate would 


“In 1922, 


have been 11 instead of 29, and 
we would have had only 14,000 
deaths instead of 37,000. 
“According to national safety 
council figures,” Benson con- 
cluded, “home fatalities last year 
totaled 39,000, while traffic fatal- 
ities of all kinds totaled 38,500. 
In New York in 1935, home acci- 
dent deaths totaled 1,417 while 
motor vehicles accounted for 954 
deaths. In Iowa automobile acci- 
dents were responsible for 626 
deaths in 1935, but 734 persons 
met death in home accidents.” 


Federal Fuel Tax 
Yield Up in Jan. 


WASHINGTON.—Federal motor 
taxes cost automobile owners 
$5,872,418 more in January, 1937, 
than in the same month last year, 
according to information revealed 
by the U. S. Bureau of Internal 
Revenue. 

Collections from nine of these 
levies totaled $31,898,368, compared 
with $26,025,950 collected in Jan- 
uary, 1936, an increase of 22.6%. 








Most expensive of the nine auto- 
motive levies paid by motorists 
is the duplicating federal gasoline 
tax, imposed at the rate of one cent 
per gallon. This levy cost motor- 
ists $15,020,548 during January, or 
47.1 per cent of total collections. 
In the same month last year fed- 
eral gasoline tax collections 
amounted to only $14,008,584. 

Large increases in collections 
were noted also in taxes on tires, 
tubes, and lubricating oils. None 
of the nine items showed de- 
creases. 


Protect... 


Your Cars 
Your Customers 
Your Service Reputation 


—with WHITMORE’S 


Hypoid rear axles require a specialized lubri- 


cant. 


One that will retain its full efficiency 


in sub-zero weather, as well as on hot sum- 


mer days. 


For this purpose, Whitmore’s 


No. O-R is far superior to any lubricant on 


the market. 


It is the lubricant that made 


the Hypoid rear axle possible. 


We told this to dealers in 1926 when the 
first Hypoid rear axle was put on the road. 


Some dealers thought “‘any kind of grease”’ 
would do, and paid dearly for their lesson. 
Other dealers, accepting our advice, have 
avoided all rear axle troubles due to faulty 


lubrication. 


Remarkable as it may seem—any well de- 
signed axle, transmission, or over-drive will 
retain its original quietness and smoothness 
as long as it is driven—providing it is always 
serviced with Whilmore’s Pressure-Proof Lu- 
bricants (Super E.P.). 


This experience with Hypoid rear axles 
points to one conclusion—“USE WHIT- 
MORE’S—TAKE NO CHANCES.” It is 
the one specialized lubricant that will pro- 
tect your cars, protect your customers and 
protect your service reputation. 


If you conscientiously want to give the best service, you'll standardize on Whitmore’s 


Pressure-Proof Lubricants (Super E.P.). 


They are the result of 50 years of lubricating 


experience and 11] years of servicing Hypoid rear axles in all parts of the world. Write 
Dept. “A” today for prices, it places you under no obligations. 


THE WHITMORE MANUFACTURING COMPANY 


Lubricating Engineers 
Factory and General Offices, Cleveland, Ohio, U. S. A. 


CHICAGO BRANCH 
2101 S. Michigan Ave. 


NEW YORK OFFICE 
418 Greenwich St. 
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Increases 


WASHINGTON. — An increase 
of 2 per cent in the dollar volume 
of retail financing of new pas- 
senger automobiles was registered 
during February as compared 
with February, 1936, the commerce 
department announced this week. 
The gain over February, 1935, was 
25 per cent. Dollar volume dropped 
9 per cent from January, because 
of the General Motors strike, it 
is believed. 

Aggregate volume for the first 
two months of this year was 4 
per cent above the corresponding 
period of 1936 and 46 per cent 
higher than for the first two 
months of 1935. 

In the following table all per- 
centages are based on daily aver- 
age figures with each business day 
of the week weighted according 
to the relative volume of business 
as determined by experience in 
the trade: 

February 1937 Was: 

higher than February 
higher than February 
higher than February 
higher than February 
higher than February 
higher than February 

5.2% higher than February 1930 

9.9% lower than February 1929 
Percentage Change From January 
February, 

February, 
February, 
February, 
February, 
February, 
February, 
February, 
February, 

These preliminary estimates are 
based upon figures reported by a 
sample group of large finance 
companies in continuous operation 
since 1929. They represent three- 
fourths of the business. 


1936 
1935 
1934 
1933 
1932 
1931 


2.0% 
25.4% 
84.3% 

230.5% 
148.1% 
51.0% 


One . Cent Raise 
In Neb. Fuel Tax 
Wins Approval 


LINCOLN, Neb.—After bitter 
fighting and an eight-week dead- 
lock, the five-cent gas tax bill, 
championed by Gov. Cochran, was 
approved by the unicameral leg- 
islature Tuesday by a vote of 34 
to nine. The governor signed the 
bill immediately, and it is now 
in force. Since Mar. 1, the state 
has had a four-cent gas tax. 


Dr. A. L. Miller led the fight 
against the governor’s plan. He 
made such progress that the five- 
cent tax is believed certain to be 
repealed should the unicameral 
convene next year. It is admitted 
that both the governor and the 
five-cent tax are on their way out. 
The governor is serving his sec- 
ond term. 

One-half cent of the new tas 
goes to social assistance; the re- 
mainder to the highway depart- 
ment. 


Meanwhile the legislature has 
advanced to third reading the 
gasoline transport bill, imposing 
more stringent regulations on the 
transportation of gasoline. 


The American Legion Tuesday 
night passed a resolution at the 
request of the Lincoln safety 
council, petitioning that the city 
install a municipal plant for 
testing lights and brakes and the 
mechanical condition of automo- 
biles. Tire inspection is also 
recommended. It is urged that 
the city purchase and install up- 
to-date equipment. 


Closing Law Upheld 

DENVER.—Constitutionality of 
the 1933 city ordinance, which 
closes new and used car sales 
room on Sundays, was upheld this 
week by County Judge C. Edgar 
Kettering, who affirmed the $100 
fine assessed in police court Jan. 
26 against a local used car dealer. 
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Feb. Retail Financing 


Over 1936 
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New Bridge Planned 


MONTREAL.—Construction on a 
new seven-mile international peace 
bridge, linking the United States and 
Canada in the heart of the Thousand 
Islands, will start before May 1. 


Newark Car Assn. to Hold 


Thirtieth Annual Meeting 


NEWARK, N. J.—Frank J. 
Fanning of East Orange has been 
nominated to succeed himself as 
president of the Newark Automo- 
bile Trade Assn. The annual meet- 
ing and election of officers will 
take place here Mar. 27. After the 
business meeting the association 
will hold its thirtieth annual ban- 
quet, at which hundreds of deal- 
ers and members of their staffs 
from all parts of the state are| 


expected. David BE. Lane heads 
the arrangements committee. 

Others slated for election are: 
George F.. Fischer, vice-president; 
Edward J. Foley, treasurer, and 
J. Henry Pfau, Daniel J. Leary, 
D. E. Lane, Harold J. Herdman 
and Bronson P. Booth, trustees 
for three-year terms. 


Pratt Elected 


LANSING.—Earl H. Pratt, Olds- 
mobile executive, has been elected 
president of the Industrial Execu- 
tives Club of Lansing. 


"yt 


Philadelphia Service Men 


Meet to Elect Directors 

PHILADELPHIA.—Members of 
the Philadelphia Automotive Serv- 
ice Assn. will meet here Monday 
night to elect officers and direc- 
tors, and to hear several speak- 
ers, including Powers Gourand, 
dramatic critic, and R. G. Sloan, 
chief engineer of the Jourden- 
Diesel schools. 

There will also be a program 
of entertainment, according to 
Bill Berrien, secretary. 
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Truck Load Volume Rises 


110,763 Tons Over ’36 


WASHINGTON.—There was a 
tremendous upswing in the trans- 
portation of commodities by mo- 
tor truck lines in the United 
States last month, the total vol- 
ume being 28 per cent greater 
than in February last year, ac- 
cording to reports compiled this 
week by the American Trucking 
Assns. 

These reports, received from 
every state and the District of 


i: 
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Index of Car Sales 


Columbia, showed that 147 truck- 
ing companies moved 416,381 tons 
of commodities last month com- 
pared with 305,617 tons in the 
corresponding month last year. 
If this pace is maintained, truck- 
ing authorities here assert, the 
market for new motor trucks 
should show distinct expansion. 


Boyle Joins Studebaker 


CHICAGO.—E. Vanston Boyle, of 
Roche, Williams & Cunnyngham, 
Inc., has joined the Studebaker Corp. 
as district manager in Long Island. 


Rumely Leaves Hudson 


For Position With Crane 


DETROIT.—Vincent P. Rumely, 
well known in the production 
field of the automotive industry, 
has resigned from the Hudson 
Motor Car Co. to take an execu- 
tive position in the manufactur- 
ing division of the Crane Co., 
Chicago. 

Rumely had been with Hudson 
since 1916 and at the time of his 
resignation was division super- 
intendent. 


TR Coney 
in Gresser Arorsca j Bithin 299 Wiles { 


IFE is about the same, summer and winter. 


People eat and 


drink, work and play, 


keep on buying. They spend just as many 


millions of dollars. 


Not only for seasonal 


needs and luxuries, which you'd expect. 
But for year-’round products like gasoline, 


cigarettes, electric 


refrigerators, automo- 


biles. (These hit peak sales in summer!) 
Radio listeners hang right on, too. Of the 
millions who listen to NBC winter programs, 
97% are available to radio in any week in 
the summer. For where people go—there 


goes radio! 


This tremendous year-'round acceptance 
makes NBC broadcast advertising the most 
effective year-round sales medium in the 
world. That is why more advertisers are on 
the air—the NBC air—right through the 
seasons, without interruption. 


RCA presents “The Magic Key” every Sunday, 
2 to 3 P. M.,E.S.T., on the NBC Blue Network 


NATIONAL BROADCASTING COMPANY 


A Radio Corporation of America Service 


Reaches 


WASHINGTON. — There was a} 


148 in Feb. 


justed index figure the gain was 


substantial increase in the value| from 129.5 to 143, on the basis of 


of retail sales of new automobiles 
from January to February, 
bureau of foreign and domestic 
commerce disclosed this week. Ac- 
cording to the preliminary ad- 


THREE CLM TS FUER Cxatey 


Biswhere 


nannnnnnn inne 


Last summer automo- 
tive advertisers onNBC 
networks boosted NBC 
income from this indus- 
try to an increase over 
1935 of 


85.87, 








| the 1929-1931 average as 100. There 
the| was a decline, however, from De- 


cember, when, following introduc- 
tion of the new models, the index 
figure was 175. 


February sales were about 34 
per cent above those of February 
last year and 20% per cent greater 
than in February, 1935. The ag- 
gregate value for the first two 
months of this year was 30 per 
cent above that of the correspond- 
ing period of last year and 44% 
per cent higher than in the first 
two months of 1935. 


Index of the Dollar Value of Re- 
tail Sales of New Passenger 
Automobiles 
1929-31—100 

Without Soasonal With Seasonal 
Adjustment Adjustment 
1936 1937 1935 1936 1937 
69.3 90.1 75.0 102.0 129.5 
65.5 87.5 86.5 89.5 143.0 
117.8 94.5 101.0 
142.3 78.5 93.5 
138.6 70.0 93.5 
139.3 78.5 109.5 
81.0 104.5 
75.0 92.0 
79.0 83.0 
82.0 85.5 
113.5 151.0 
175.0 


1935 
Jan 51.1 
Feb. o tue 
Mar . 100.2 
Apr -- 116.7 
May 98.4 
June - 104.9 
July . 89.1 
Aug - 80.2 92.9 
Sept 50.1 71.0 
Oct. - 53.3 56. 
Nov -- 96.6 
Dec . 90.6 


117.3 


An. Ind 83.8 105.1 


Cadillac-LaSalle 
Regaining Strike 
Loss, Says Ahrens 


NEW YORK.—There has been 
no development during the last 
six months to alter Cadillac-La- 
Salle’s opinion that 1937 will be 
the biggest year, D. E. Ahrens, 
general sales manager, told deal- 
ers here this week. 


“Steel production, coal mining, 
power consumption, commodity 
prices—all factors that ultimately 
result in more automobile sales— 
have increased,” said Ahrens, add- 
ing that he believed Cadillac-La- 
Salle is making up the ground 
lost during the strike. 


“It would obviously be foolish 
for us to contend we did not lose 
a single sale due to the shortage 
of our dealer stocks in January 
and February,” he stated. “Our 
own experience may or may not 
be typical of other companies. We 
do know, however, that our dealer 
orders continued throughout the 
plant shutdown. We had on hand, 
when we resumed production, 13.3 
per cent more orders than on 
Jan. 1.” 


R. L. Newton, assistant sales 
manager; C. V. Crockett, engi- 
neer; Frank J. Denney, advertis- 
ing manager; and R. L. Ricken- 
baugh, sales promotion manager, 
accompanied Ahrens here. 


Report UAW Unit F ormed 


By Jersey Car Salesmen 


TRENTON.—Organization plans 
of the Mercer County Automobile 
Salesmen’s Union, a unit said to 
be authorized by the United Auto- 
mobile Workers of America, were 
reported furthered at a recent 
meeting here. W. E. L. Sutton, 
elected president of the unit, said 
he expected to have more than 
half of the 160 automobile sales- 
men of this area enroiled within 
a month. 

Other officers named were: Irv- 
ing Moore, Princeton, vice-presi- 
dent; Davis Bancroft, Trenton, 
secretary; Peter Beers, Trenton, 
treasurer. Joseph Davis, Trenton, 
and Louis Sincak, Rocky Hill, 
were named to the executive com- 
mittee. 


Distributors Named 
WILLIAMSPORT, Pa.—The Ly- 


| coming Mfg. Co. announces the = 


pointment of the following distri 
utors for Lycoming marine engines 
in west coast territory: Pacific Ma- 
rine Supply Co., Seattle, for Wash- 
ington and Alaska; Outboard Motor 
Sales & Service, Portland, for Ore- 
gon; John G. Rapp, San Francisco, 
for northern California. 
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Accessory Sales Plan "May Yield Dealer Bonus 





Automotive Sales Index Up 


16% in February Over °36 


DETROIT.—Sales in February 
showed a 5 per cent increase over 
January, according to the auto- 
motive sales index of the National 
Standard Parts Assn. The Febru- 
ary figure was 137 compared with 
130 the previous month and 118 
in February, 1936. 

Average monthly sales for the 
first two months of this year, with 
134, were 15 per cent ahead of the 
first two months of last year. 

Replacement parts shipped to 
wholesalers remained unchanged, 
registering 112 in February and 
January. However, this is 12 per 
cent ahead of February last year, 
which was 101. Average monthly 
sales for the first two months ot 
1937 were 18 per cent ahead of the 


first two months of 1936, which 
registered 95. 

Service equipment and _ tools 
shipped to wholesalers increased 
12 per cent, from 113 in January 
to 127 in February. This is one 
point below February, 1936. Aver- 
age monthly sales for the first 
two months of this year registered 
120, one point behind last year. 

Original equipment shipped to 
vehicle manufacturers showed a 
2 per cent increase over January, 
registering 255 for February. This 
is 34 per cent ahead of February 
last year, which registered 190. 
Average monthly sales to vehicle 
manufacturers was 253 this year, 
a 25 per cent increase over the 
first two months of last year. 





Car Wages, Work 


Rise in February 
LANSING. — Despite re- 
current strikes in the auto- 
mobile industry, figures 
from the Michigan state de- 
partment of labor and in- 
dustry show that in Feb- 
ruary there were $28,522 au- 
tomobile workers listed, an 
increase of 2.2 per cent over 
January. The February in- 
crease in 1936, however, was 
16.9 per cent. 
Automobile workers 
earned $10,569,199 during the 
month this year, which fig- 
ure was 149 per cent 
greater than the preceding 
month, and 61.2 per cent 
greater for the year. 
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THERE CAN BE NO LASTING SUCCESS 
in business without cooperation—that 
intangible something which continu- 
ally welds more closely the bond be- 
tween producer and customer. 

With us, cooperation has taken many 
forms—twenty-four-hour service, night 
and day deliveries, unlimited experi- 
mentation, special alloys to meet 
particular problems, and last, and per- 
haps most important to our customers, 
the development of LEKTROKAST. 


LEKTROKAST, the fin- 


est and most thoroughly & 


peLEXTROKAST % 


refined electric furnace 
alloyed iron possible to 


find, 


DETROIT GRAY se 


FOUNDRY COMPANY 


ant th ook 


OOPE RA TION 


produce, is the only electric furnace 
iron produced in commercial quanti- 
ties in this area. 

Its development locally, right at the 
door of the automotive industry, offers 
our customers higher quality, quicker 
deliveries and lower cost for this class 
of material than have ever before 
been available. 

The cooperation of our sales and 
engineering executives may help you 
in LEKTROKAST, 


the answer 
to your production 
difficulties. They are at 
your service without 
any obligation to you. 





Organized Program Offers 


Extra Gain 


DETROIT.—A profit of two 
cents extra on every gallon of 
gasoline sold is available to gaso- 
line dealers, among whom are 
many automobile dealers, who 
will adopt a properly organized 
program in the sale of replace- 
ment accessories. 

This statement is made by the 
Chek-Chart Corp. in a brochure 
describing its copyrighted 
“Chexall” sales system, designed 
primarily to aid gasoline stations 
to gain a larger share of the 
$1,000,000,000 accessory market. 
But what should be of assistance 
to the gasoline station in selling 
accessories should be of even 
greater use to the automobile 
dealer who sells cars, gasoline, 
service, replacement parts and 
accessories. 

According to Chexall, the Amer- 
ican motorist spent on replace- 
ments last year about $1,000,000,- 
000. The amount spent on just 10 
of such items, selected at random 
by Chexall, is a fair indication of 
the size of this business: 


Batteries 

Spark plugs 

Lamp bulbs 

Fan belts 

Oil filters (inc. cart- 


15,000,000 


8,500,000 
4,500,000 
3,000,000 
1,000,000 


Radiator hose 
Battery cables 
Fuses 

Hose clamps 
Tires and tubes 


$411,250,000 


The brochure describes a form- 
ula by means of which dealers 
may compute the amount of this 
market that they may reasonably 
expect for themselves. The dealer 
multiplies his gasoline gallonage 
by 12 in order to get the number 
of transportation miles his gaso- 
line has furnished. This figure is 
then divided by the number of 
miles at which the average acces- 
sory must be replaced. A fan 
belt, Chexall says, must be re- 
placed every 20,000 miles; radiator 
hose and oil filters, every 10,000. 
Tires last 20,000 miles, spark 
plugs 10,000. Thus if the dealer 
sold 50,000 gallons of gasoline, he 
could also have sold 120 tires, 360 
spark plugs, 30 fan belts, 120 radi- 


on Fuel Sales 


ator hoses, 60 oil filters, and so on 
down the list of the various ac- 
cessories—if he had gone after 
the business. 


Multiplying the totals of these 
five items by the average profit 
made on each item, Chexall ar- 
rives at a total profit of $579, 
equal to the profit, at four cents a 
gallon, of 14,475 gallons of gaso- 
line. The dealer, however, Chexall 
points out, will handle not only 
five of these replacement items, 
but probably at least 30. 

The means of organizing an at- 
tack upon this lucrative market, 
the Chek-Chart Corp. believes, is 
not an involved one. At the base 
of the plan is the Chexall acces- 
sory blue book, which contains 
complete specifications for all cars 
made in the last four years, ar- 
ranged for quick reference, and 
full information in regard to any 
accessory the dealer may be called 
upon to replace. 


The introductory pages of the 
Chexall book describe the impor- 
tance of the accessory sales pro- 
gram as an adjunct to the deal- 
er’s business, and its value in in- 
creasing business in all depart- 
ments. The first chapter points 
out 36 places in automobiles to 
look for business in addition to 
gasoline, motor oil or lubrication. 
It tells the service man exactly 
where to look on every car for 
business when an owner drives 
into the establishment. 


A succeeding chapter takes up 
each accessory, explains how to 
spot the need for replacement, and 
describes exactly how to install it. 
Prepared, according to the Chek- 
Chart Corp., in collaboration with 
makers of equipment, car manu- 
facturers and their service de- 
partments, the material should be 
authentic as well as practical. 

The Chexall book also contains 
an accessory cross-reference table, 
designed to enable the salesman 
quickly to determine the suitable 
accessory as carried in his par- 
ticular stock which corresponds 
most closely to that supplied as 
original equipment. 

Almost encyclopedic in scope, 
the Chexall book is only of pocket 
size. It is published annually, and 
edited by Van Turner, a leading 
accessory authority. 
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Sales Drives 


Expanded advertising budgets, announced late this | 
week by B. F. Goodrich and International Harvester, | 
portend busy spring-summer sales efforts. 
figures in Goodrich’s campaign include S. S. VanDine, 
Lowell Thomas, Rex Beach, 
Drive, which will feature added 
space and color in newspapers, magazines, farm journals 
and radio, will also take in several more 
“big > 


and Graham McNamee. 


than formerly. The 
city” newspaper program 
has been increased consid- 
erably, along with the mag- 
azine schedule. 

International’s drive gets under 
way around Apr. 1, in connection 
with announcement of a new line 
of trucks. According to F. W. Heic- 
kell, advertising manager, inser- 
tions will run in 300 newspaper, 
ranging from 1,000 to 210 lines 
each; in nine national magazines, 
six weeklies and three monthlies; 
in five farm magazines, with 
bleed, four-color full pages; in 
125 trade and business papers; 
and in nearly 100 national and 
sectional farm publications. 

Aubrey, Moore & Wallace, Inc., 
Chicago, handling International 
account. 


Butterfield Named 


Clayton W. Butterfield, super- 
visor of sales for the Bendix brake 
and lining divi- 
sion, becomes 
advertising 
manager of 
Bendix Prod- 
ucts Corp. He 
will continue in 
charge of both 
fields. 

Formerly sales 
manager of the 
Marshall As- 
bestos Corp., 
Butterfield for 
eight years op- 
erated his own ad agency, Clay- 
ton W. Butterfield and associates, 
in Syracuse, N. Y. 


Babe to Bat 


Babe Ruth opens a_ twice- 
weekly baseball broadcast Apr. 
14 for Sinclair Oil. Program, sim- 
ilar to that conducted by Red 
Grange during the football sea- 
son, goes out over 61 stations and 
is set for 13 weeks. Bambino will 
comment on big leagues, inter- 
view players and predict results 
of games. More than 500 prizes, 
chief of which will be two Nash 
sedans, are to be awarded weekly. 
Deal set by Federal agency. 


Publicity ‘Chaff’ 

Separation of the “chaff from 
the wheat” in the publicity field 
is a primary aim of the new Na- 
tional Assn. of accredited’ public- 
ity directors, which made its debut 
last week in paid space in the 
N. Y. Times. Copy introduced the 
organization of 35 publicity direc- 
tors and counselors. Association 
plans a seal on all publicity re- 
leases. Included in directors are 
Samuel G. Wingfield, publicity 
director of Kenyon & Eckhardt, 
and George W. Sutton jr., of the 
Sutton News Service. 


Billboard Bills 


Control of billboard location and 
size is being sought in several 
states, including Pennsylvania and 
Michigan. Former would ban bill- 
boards within 300 feet of a public 
highway, providing a $5 to $100 
fine for each violation. Proposed 
Michigan legislation calls for a 
maximum size of 250 square feet 
and prohibits boards within 500 
feet of an intersection. 


Chatter 

Thomas F. McManus, formerly 
with Ruthrauff & Ryan, Inc., and 
Blackett, Sample & Rummert, 
Inc., joins creative staff of Brooke, 
Smith & French. ... J. Lewis 
Draper, former advertising man- 


C. Butterfield 





th Dimension 


The News of Automotive Advertising 


Spotlighted 


Tony Sarg, Grantland Rice | 


publications 





ager of Farm and Home, is dead 
at the age of 70. ... John F. 
Schiller succeeds William E. Terry 
as advertising manager of Mac- 
fadden Publications, Inc., detec- 
tive group. . . . Gardner Osborn 
resigns as vice-president of Fifth | 
Avenue Publishing Co. to become | 
executive of Lawrence Fertig & 
Co. inc. .N. XY. ad agency. .. .| 
Harold W. Talbot appointed ad-| 
vertising manager of eee 
Co., Milwaukee. B. Har- | 
old Miller, ex-sales promotion | 
manager, named ad manager of | 
Curtis Publishing Co. ... E. D.| 
Ring elected vice-president of 
Young & Rubicam, Ltd., Canadian | 
subsidiary of Y. & R., N. Y.... 
Elsa Lang, promotion manager of | 
N. Y. Herald-Tribune, elected | 
chairman of N. Y. promotion and | 
research managers group. Ford| 
Motor renews Al Pearce’s variety | 
show over CBS and “Universal | 
Rhythm” program over NBC | 
Blue. 


Additions 


Affecting automotive accounts | 
of the agency, six additions have | 
been made to the staff at Mac-| 
Manus, John & Adams, Detroit | 
ad agency. Ray C. Blackwell, 
formerly executive for the Tivoli 
and Altes Lager brewery accounts, | 
is assigned to the Cadillac-La- | 
Salle account and succeeded by | 
H. Everett Hougen, ex-ad man-| 
ager of Tivoli brewery. J. J. Cor- 
bett, formerly of Dodge Brothers, | 
joins the agency’s Pontiac group, | 
while Karl Pittelkow will assist | 
R. A. Brewer on the Dow Chem- | 
ical and International Radio ac- | 
counts. Gerry Schurman, form- 
erly of Automotive Daily News, | 
has been assigned to the Pontiac 
publicity staff. Additions to the| 
production department include} 
Andrew Polscher, formerly with | 
Willys-Overland Co., and Edward | 
Collins, previously with Cadillac’s 
advertising department. 





Publicity Lineage 

That Pontiac’s Varsity Show on 
NBC Red, featuring John Held | 
jr, from a_ different college | 
campus weekly, is attracting at-| 
tention is revealed in a compila- | 
tion of publicity lineage on the 
program during January and 
February. A total of 6,994 column | 
inches, or 97,916 agate lines, was | 
given to the show in newspapers | 
and magazines, according to re- 
ports from clipping bureaus com- 
piled by MacManus, John & 
Adams, which handles the ac- 
count. 


Studebaker Up 
17% In Sales 
Over March °36 


SOUTH BEND, Ind.—Paul G. 
Hoffman, president of The Stude- 
baker Corp., reports the sale of 
6,166 passenger cars and trucks 
in the first 20 days of March 
compared with 5,287 in the cor- 
responding period of March, 1936 
—an increase of 17 per cent. For 
the year to date the sales are 
21,870 compared with 17,519 last 
year—an increase of 25 per cent. 


Nelson Gets Post 


BOSTON.—Carl E. Nelson has 
been appointed office manager of the 
Boston district, B. F. Goodrich Co. 
He succeeds T. F. Brown, named as- 
sistant operating manager. 
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Reprints of this consumer advertisement, suitable 
for display purposes, will be supplied on request. 
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Two New 


AAA Leads Fight 
On Federal Taxes 


WASHINGTON.—A determined 
fight will be made at this session 
of Congress for repeal of the 
“emergency” Federal automotive 
excise taxes which have nicked 
American motorists for more 
than $1,250,000,000 during the last 
five years. Prominent in the bat- 
tle will be the American Auto- 
mobile Assn., whose executive 
committee this week called upon 
the government to retire from 
this taxing field at the ‘end of the 
current fiscal year. 

‘It is high time that congress 
redeem its pledge to the motor- 
ists,” said Thomas P. Henry, 
president of AAA. “When those 
taxes were imposed we were 
solemnly assured that they were 
being levied to meet an emerg- 
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Heavier Models Announced by Mack 





ONE OF THE TWO NEW units announced by Mack Trucks, 
Model EQ shown is rated at 23,000 pounds gross vehicle weight. The 
units has a deep frame, rubber shock-insulated spring suspension, 


and mogern treatment of cab, hood and fenders. 





2necy and would be only tem- 
porary in character. Despite this, 
they have been continued. Simply 
because the automobile and the 
gasoline pump are easily exploit- 
able sources of revenue.” 


AL 


Changes Name 


CLEVELAND.—The name of the 
National Assn. of Lubricating Grease 
Mfgs., Inc., has been changed by a 
vote of its members to the National 
Lubricating Grease Institute. 


ality Products 


NOW USED BY MORE THAN 
300 MANUFACTURERS 


AC supplies automotive and related equipment products on 


the following basis: 


. Each similar group of products is designed by a distinct staff of specialist engineers. 
The advice and guidance of the combined engineering staff are always available, and 
always used, by each product engineer. This greatly strengthens the practicality 
and thoroughness of AC designing. 


AC production combines volume and quality in a notably efficient manner. Not 
only are superior workmanship and good materials characteristic of AC products. 
Prompt delivery is also standard practice. 


To assure prompt maintenance for AC products, world-wide official AC service is 
constantly available—through authorized AC Service Stations, the United Motors 
Service organization, and the overseas service stations and distributors of General 


Motors Corporation, Export Division. 


Summed up, any manufacturer who commissions AC to build a product will receive a 


product designed by seasoned engineers, built well and without loss of time, with 


skillful service readily available wherever motor vehicles are used. 


AC technical representatives are ready to work with manufacturers, on this basis, in 
either of two ways—to adapt existing products or to design and produce products to 
fit individual requirements. Inquiries will receive prompt attention. 


AC SPARK PLUG DIVISION, General Motors Corporation 


ONE OR MORE OF THESE AC 


AIR CLEANERS -«- AMMETERS «+ 
TACHOMETERS - 
VACUUM PUMPS «+ 


DIE CASTINGS -« 
FLAME ARRESTERS -« 


FLINT, MICHIGAN 


QUALITY PRODUCTS IS USED ON 


LOCKER DOORS -+ 
GASOLINE GAUGES -« 


GASOLINE STRAINERS «+ 


EVERY AMERICAN CAR BUILT 


FUEL PUMPS «- OIL FILTERS « SPARK PLUGS «+ SPEEDOMETERS 
REFLEX SIGNALS -« 


THERMO GAUGES 
LEAD 


BRONZE BEARINGS +« RADIO CONTROL PANELS « SPARK PLUG CLEANERS « SPARK PLUG TESTERS 


PRESSURE GAUGES « 


INSTRUMENT PANELS e¢ 


DIE CASTING MACHINES 


¢ CARBURETOR INTAKE 


SILENCERS + CARBURETOR INTAKE SILENCER AND AIR CLEANERS « FLEXIBLE SHAFTS AND CABLES 


FUEL AND VACUUM PUMPS « 


REMO INJECTORS AND FLUID « 


SPARK PLUG GAPPING TOOLS 


—|Four Standard Wheelbases 


Will be Offered in Units 


NEW YORK.—Two new models, 
the EM rated at 20,000 pounds 
gross and the EQ 23,000 pounds 
gross, have just gone into pro* 
duction, according to announce- 
ment from Mack Trucks, Inc. In 
the modern streamline styling of 
the two new models, Mack has 
carried out the same general de- 
sign introduced last year on the 
EH, an 18,000 pound gross model. 

Fenders are full-crowned and 
creased, with high valleys be- 
tween the fenders and the hood. 
Radiator grille is chromium 
plated, V’d and sloping. Chro- 
mium plating is also used exten- 
sively on the windshield frame, 
louvre trimmings, hub caps and 
bumpers. 

Cab roof is of all-metal con- 
struction built integral with the 
cab. Safety glass all around is 
standard. Interior fittings include 
dome light, coat hooks, and in- 
directly lighted instrument board 
with clock-type instruments. 

Model EM and EQ are offered 
in four _ standard wheelbase 
lengths from 146 inches to 194 
inches for the truck; three wheel- 
bases from 141 inches to 158 
inches on the tractor. The model 
EM is powered by a six-cylinder 
engine with 3% x 5 inch bore 
and stroke developing 79 h.p. at 
governed speed of 2,300 rpm. 
Model EQ has a 3% x 5 inch 
power plant generating 92 h.p. at 
governed speed of 2,300 rpm 
with 354 cubic inches of piston 
displacement. 

Among the features of both 
engines are case-hardened count- 
erbalanced crankshaft; exhaust 
valve seat inserts of Niferrite al- 
loy; Permafit exhaust valves of 
austenitic steel for prevention of 
distortion at high temperatures; 
radiused cylinder bores to pre- 
vent cracked cylinders between 
the bore and the valve deck; cold 


Rail Crossing Toll 
Increases in 1936 


WASHINGTON.—Despite vast- 
ly increased expenditures to 
eliminate railroad grade cross- 
ings, and widespread safety cam- 
paigns directed against them 
these death-traps last year took 
a greater toll of human life in 
the United States than in any 
other year since 1931. 

Report of the safety section of 
the Assn. of American Railroads 
shows that 1,786 persons were 
killed in grade crossing accidents 
in 1936, an increase of 106 over 
1935 and 232 over 1934. 


Altmayer Elected Head 


Of Miami Dealers Assn. 


MIAMI.— The Miami Automo- 
bile Dealers’ Assn. has elected M. 
S. Altmayer of Ungar Buick Co.. 
president: R. D. Freeman, Free- 
man & Sons. Inc., vice-president: 
Charles B. Tutan of Tutan Mo- 
tors, secretary and treasurer. 

W. R. Becker was elected chair- 
man of directors, and T. Christo- 
vher, Christopher Motors; Leo 
Fidwards, Nash-Edwards Co., and 
J. K. Cuthriell, Nolan-Peeler Mo- 
tors, Inc., directors. Sam Murray. 
Sam Murray, Inc., was elected 
chairman of the committee on 
state affairs. and with him. I. N. 
Meltzer, Meltzer Motors; Russell 
Page, Russell Page. Inc., and Leon 
J. Lichtenstetter of Leon J. Lich- 
tenstetter, Inc. 


Kramer Heads Assn. 


JERSEY CITY, N. J—John M. 
Kramer has been elected president 
of the Hudson County Automobile 
Dealers’ Assn. Other officers are: 
first vice-president. W. Leroy Hall; 
second vice-president, Albert J. 
Ruckle; treasurer. Jacob Barbash; 
secretary, Lester B. Radican; secre- 
tary-manager, W. Irving Lewis. 


circulation type thermostatic tem- 
perature control to promote rapid 
warming of cylinders; offset turb- 
ulence combustion chambers 
which permit high compression 
without detonation; and case- 
hardened nickel steel timing gears 
with generator ground helical 
teeth. 


In both models the drive is 
from a dry, single-plate clutch 
through a five-speed transmission 
which is built as a unit with the 
engine. Direct drive in fifth, or 
an overgeared fifth speed is op- 
tional. Final drive on the smaller 
EM is of the single reduction 
spiral bevel type, with three op- 
tional ratios of 5.43, 5.86, 6.33. On 
the EQ, dual reduction drive is 
used, with six ratios ranging 
from 6.31 to 9.79. Both rear axles 
are full-floating and employ 
Hotchkiss drive. 


Four wheel brakes on the new 
models are direct mechanical of 
the internal expanding type and 
are vacuum booster actuated. 


°37 Record Pace 
Maintained by 
Olds in Mich. 


LANSING. — Continuing with 
record sales which have _ re- 
mained steady since the intro- 
duction of the 1937 models, Olds- 
mobile sold 8,365 cars at retail 
during the second 10-day period 
of March, as compared with 
6,595 units during a similar pe- 
riod in 1936. 

This gain of almost 27 per cent 
brought total sales for the first 
20 days of March to 14,638, as 
compared with 12,627 during the 
same period last year. Sales dur- 
ing the first 10 days of March, 
1937, were 6,273. 

Despite the curtailment of pro- 
duction for approximately four 
weeks, due to a shortage of ma- 
terials, total retail sales by Olds- 
mobile dealers from Jan. 1 to 
Mar. 20 were 32,990 units, a defi- 
nite gain over the same period in 
1936. 

Despite the record breaking 
sales pace, Oldsmobile dealers re- 
port there is no slackening in 
the demand for 1937 Oldsmobiles. 


Canada Car Sales 
Double Feb. 1936 


MONTREAL. —An increase of 
almost 100 per cent in number 
and more than 90 per cent in 
value as shown in new motor ve- 
hicles sales during February, 
compared with February, 1936, 
the Dominion bureau of statistics 
reports. Sales of new motor ve- 
hicles totalled 10,866, worth $10,- 
888,151, against 5,473 at $5,682,494 
in February last year. 

New passenger cars sold num- 
bered 8,801 worth $8,833,992, an in- 
crease of 104.2 per cent in number 
and 97.3 per cent in value, against 
4,311 at $4,477,517 in February a 
year ago. 

New truck and buses numbered 
2,065 at $2,054,159, a gain of 177.7 
per cent in volume, and 70.5 per 
cent in value compared with 1,162 
at $1,204,977. 


Tenison Elected Head 


Of Houston Dealer Assn. 


HOUSTON.—Jack Tenison has 
been elected president of the 
Houston Automobile Dealers Assn. 
John Battle and Pat Davis were 
elected vice-presidents and A. D. 
Sory, secretary and treasurer. 

New directors of the association 
are R. J. Jackson, Ross Stewart, 
R. D. Rabon, Jack Tenison, Pat 
Davis and John Battle. 
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Serious Economic Distress 


Is Feared by Association 


NEW YORK.— Fear that con- 
tinuance of sit-down strikes in au- 
tomobile plants would inevitably 
lead to serious economic distress 


among association members was | 
voiced last week at a meeting of | 
the board of directors of the Au-| 
tomobile Merchants of New York, | 


Ine. 

The association pointed out that 
it fully recognized the rights of 
labor to organize and strike, but 


that such lawful rights did not in- | 
clude the illegal seizure and hold- | 


ing of private property. They de- 
plored the apparent inability of 
local authorities in Michigan to 
cope with the situation and urged 


the federal government to take | 


steps to restore respect for law 
and order and to protect property 
rights in accordance with the 
guarantees of the constitution. 
The association sent telegrams 


to President Roosevelt and United | 


States Senators Royal S. Cope- 
land and Robert F. Wagner. The 
text of the wire to President 
Roosevelt follows: 

“At a meeting of our association, 
I am by resolution directed to 
send you the following communi- 
cation. Strike situation in the au- 
tomobile manufacturing industry 
now seriously affects dealers and 
threatens the continuation of em- 
ployment and destruction of in- 
vestment. Association represents 
252 retail automobile dealers. 

“Strike affects the employment 
directly and indirectly of their 
25,000 employes and their 
families. Serious effects of strikes 


on purchasing power will result | 


in loss of business to merchants 
in all lines. 
“Sit-down strikes threaten 


teed by the constitution and an 
acute crisis is threatened unless 
law prevails. Respectfully urge 
federal government to exert in- 
fluence to restore confidence in 
our courts and law enforcement 
agencies.” 

“A few short months ago, people 


Neb. May Revise 


Stock Car Taxes | 


LINCOLN, Neb.—A new plan | 


for the assessment of automobiles 


for taxation will be in vogue in| 


Nebraska if the unicameral leg- 
istature accepts a measure now 
before it. Automobile dealers from 


all over the states were present} 
for a recent hearing before the | 


revenue committee, when the plan 
was presented by J. B. Fraden- 
burg, Omaha attorney. 
Fradenburg explained that un- 
der the proposed bill, the dealers 
would list all cars on hand on 
Apr. 1, and would be taxed on 


all cars remaining on hand July! 


1, paying then 75 per cent of the 
assessment; 
pay 50 per cent on all on hand; 


and on Dec. 1, 25 per cent on} 
those remaining. The tax would | 


be 100 per cent from Jan. 1 to 
Apr. 1. 
As the 


law now stands, the 


dealer must pay the property tax | 
on all cars he has in stock on| 


Apr. 1. Hence many purchasers 
wait until after that date to pur- 
chase cars and thus escape the 
tax for that year. Fradenburg 
claimed that about $360,000 per 


year would be added to the tax| 
income by the proposed plan. The | 
quarterly tax due on the car| 
would be added by the dealer to} 
and the buyer | 


the sale price, 
could present this in the form of 
a tax receipt when he obtained 
his license. 


Motorcade to London 


MONTREAL.—A Canadian motor- 
cade, returning visits to Canada by 
British motorists last summer, will 
leave here Apr. 23 in time to reach 
London for the coronation. 





in- | 
dividual property rights guaran-| 


on Oct. 1, they would | 





| 


everywhere were talking of ‘pros- 
perity returning on automobile 
wheels’ ,” said Harry G. Bragg, 
general manager of the associa- 
tion. “Now it is generally conceded 
that the automobile industry has 
played the predominant role in 
the nation’s fight for economic 
stability.” 

“It is well to remember that 
these continued setbacks will not 
be felt solely in the automobile 
field, but will rebound to the detri- 
ment of every major industry and 
trade,” Bragg concluded. “There is 


little or no doubt that business is 
suffering its most serious problem | (with spiral bevel gear drive) and DR-60 (with double-reduction drive). 


bacle.” lating windshield. 
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THE MOST IMPORTANT PART 


* 
OF ANY FRANCHISE IS THE 


__ pron 


And the CA DILLAC-.La SALLE franchise offers the 


biggest profit combination in the fine-car field 


where every sale mea 


ns money in the bank! 


During 1936 the average gross profit on each That is why during the first seven months of 


new Cadillac and La Salle sold by the Cadillac- 
La Salle dealer organization, was greater than 


1936 actual financial statements showed that 
Cadillac-La Salle dealers increased their profit 


28% 


With retail sales for 1937 breaking all previous 


the average price of the used car traded in. over the same period of the preceding year. 


Think what this means—Every time a Cadillac- 
La Salle dealer sells a new car, he immediately records, it will pay you to investigate the profit 
making possibilities of the Cadillac-La Salle 


franchise NOW. 


puts money in the bank. All his gross profit is 


not tied up in used cars. 
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CADILLAC MOTOR CAR DIVISION 
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INCLUDED IN THE NEW TRUCK LINE, announced this week by International, is Model D-60 
Features of the model shown 


since the chaos of the 1932-33 de-| are streamlined hood and cowl, creased fenders, and the all-steel cab with adjustable one-piece venti- 
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Tire Sales 


May Top 54,000,000 in ’37 


AKRON.—Tire sales as a whole 
in 1937 may reach 54,000,000 units, 
a new high since 1929, it is pre- 
dicted by J. D. Tew, president of 
the B. F. Goodrich Co. 

Approximately 52,000,000 units 
were sold in 1936, as compared 
with 49,000,000 in 1935. The close 
relationship of rubber to the au- 
tomotive industry, and the general 
upward trend of business, are 
given by Tew as the principle 
reasons for the sharp rise in tire 
sales. 

“The estimated consumption in 
1937 is predicated primarily on 
the increase in motor car pro- 
duction,” Tew declared. “We do 
not estimate that the number of 
tires sold for replacement will be 
appreciably greater than in 1936, 
for many cars go through their 
first ownership with the original 
set of tires. 

“An increasingly important fac- 


tor in future business improve- 
ment, as it relates to the rubber 
industry,” Tew continued, “is the 
increased prosperity of the farmer 
and his ability to purchase imple- 
ments using rubber. There are at 
present approximately 25,000,000 
tractors and implements on the 
farms of America, and each year 
more of these are being made 
more efficient by the application 
of rubber tires, 


“As yet we have only scratched 
the surface of the possibilities the 
rubber industry holds for the dis- 
covery and sale of new products,” 
he said. “Leaders in the industry 
look to the future, not only in the 
hope that it will bring increased 
business, but in the assurance 
that it will bring added oppor- 
tunities for service to all in- 
dustries and the public.” 


‘FIRST-CLASS’ 


WITH THE NEW 


RARSHIP 


American’s New Flag- 
ships, Douglas-built, 
are the largest, quiet- 
est, most luxurious, 


longest-range planes. 


FLEET 


American Serves 57 Principal Cities 


American’s all-year Southern Transcontinental Route offers 
exclusive advantages. It is a more favorable and lower-level 
route. From the east to west coast, it gets you more quickly 
into the glorious Sun Country of the Southwest. Flagship 


SLEEPER SERVICE Overnight Coast-to-Coast, 
NON-STOP New York-Chicago! New York-Boston! 


only! 


3 stops 


Chicago-Washington! Also New York-Chicago via Buffalo 


and Detroit. 


For reservations or information 
call American Airlines or your Travel Agent 
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PRODUCTION, RATHER THAN SALES, is now the chief worry 
of trailer manufacturers, as can be noted in this picture taken this 
week along the assembly line of the Silver Dome factory in Detroit. 
Norman C. Wolfe, president of Silver Dome, is shown left conversing 
with a department head on manufacturing and production methods. 


Spread of Service Business 
Shown in Census Analysis 


WASHINGTON. — The extent 
and growth of employment in a 
wide variety of automotive service 
establishments of the United 
States is disclosed for the first 
time in a report on the 1935 cen- 
sus of business made public by 
the Census Bureau this week. 

The report shows establish- 
ments conducting primarily their 
own line as follows: Automobile 
laundries, 907 establishments, 362 
without employes (operated by 
owners) 545 with a total of 1,647 
employes. 

Automobile paint shops, exclu- 
sive of top and body repair shops, 
1,534 establishments, 712 operated 


Buick Sales 
Swing Upward 
During March 


FLINT.—Domestic retail de- 
liveries of Buick motor cars dur- 
ing the second 10 days of March 
totaled 6,856 units compared with 
1,518 a month ago and 4,632 in 
corresponding period of March 
1936, it was announced today by 
W. F. Hufstader, general sales 
manager. 

This was a gain of 5,338 units 
or 351 per cent over the preceding 
month and 2,224 units or 48 per 
cent over last year. 


Hufstader said the factory will 
enter April with approximately 
35,500 unfilled wholesale orders, 
a slight reduction from the pre- 
vious month, reflecting heavy 
shipments of cars during March. 

The 100,000th 1937 Buick has 
rolled off the assembly line more 
than 10 days ahead of the corres- 
ponding volume last year. Buick 
output of 1937 models through 
Mar. 23 totaled 105,107 units as 
compared with 99,503 of the 1936 
models on that date last year. 
The 100,000th 1937 Buick came off 
the line Mar. 17. 


1 


by owners, 822 with a total of 
1,714 employes. 

Automobile radiator shops, 1,109 
establishments, 622 operated by 
owners, 487 with a total of 919 
employes. . 

Automobile rental services, 765 
establishments, 143 operated by 
owners, 622 with 3,546 employes. 

Automobile live storage garages, 
6,905 establishments, 1,916 operated 
by owners, 4,989 with a total of 
17,296 employes. 

Automobile top and body repair 
shops, 5,501 establishments, 2,156 
operated by owners, 3,345 with a 
total of 10,213 employes. 

Battery and ignition § repair 
shops, 2,377 establishments, 1,394 
operated by owners, 983 with a 
total of 1,559 employes. 

Parking lots, 4,341 establish- 
ments, 1,466 operated by owners, 
2,875 with a total of 5,704 em- 
ployes. 

Tire repair shops, 2,065 estab- 
lishments, 1,305 operated by own- 
ers, 760 with a total of 1,144 em- 
ployes. 

The peak of employment in all 
classifications was found to be in 
October. 


N. Y. Alters Bill 
For Car Testing 


ALBANY.—The McCall bill call- 
ing for inspection of all used au- 
tomobiles before they can be re- 
registered, is to be amended so 
that all inspections will be made 
by portable inspection stations for 
fixed stations owned and operated 
by the state or a municipality. 
The fee for inspection is reduced 
from $1 to 50 cents, and semi- 
annual inspections provided for 
after the first inspection. 

Random inspection by traveling 
patrols of any motor vehicle met 
on the highway for which no 
charge would be made is provided 
for, as well as an amendment 
providing that a village of 5,000 
or over, and any city, may make 
its own inspections, retaining 85 
instead of 75 per cent of the fees. 


CORRECT IN 
EVERY DETAIL 


DIVISION OF BORG-WARNER CORPORATION 
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Instalment Buying 
To Be Studied By 


Commerce Dept. 


WASHINGTON.—A_ thorough 
study of installment buying and 
selling, and its place in recovery 
economy, is being planned by the 
department of commerce. The con- 
templated survey is to determine 
what can be done to curb unde- 
sirable time-sales booms. 

Following on the heels of state- 
ments from leading administra- 
tion officials citing the dangers 
of price inflation, disclosure of 
the contemplated study is de- 
clared to be significant. 

Designed to determine the na- 
tion-wide volume of installment 
selling, the survey will inquire 
into the type of articles sold on 
the time plan. The two principal 
worries are the increased selling 
on liberal credit of “soft” mer- 
chandise, which often wears out 
before the final payment; and 
whether installment selling is 
contributing to undesirable boom 
conditions, 

The department’s study is 
awaiting the final recommenda- 
tion from the business advisory 
council of Daniel C. Roper, com- 
merce secretary. Composed of 
leading business men, headed by 
W. A. Harriman, the council now 
is considering a recommendation 
which is expected to be adopted 
by the council and carried out by 
the department. 


Keeshin Granted 


ICC Approval On 
Acquiring Lines 


WASHINGTON.—The road was 
cleared this week for Keeshin 
Transcontinental Freight Lines, 
Inc., to invade the New England 
motor trucking field, when the 
interstate commerce commission 
granted Keeshin permission to 
aequire Seaboard Freight Lines, 
Inc., of that territory. 

The ICC stipulated, however, 
that Keeshin, in gaining control 
of Seaboard and three subsidiar- 
ies through the purchase of capi- 
tal stock, should not pay more 
than $200,000. This means that if 
Keeshin completes the deal, Leh- 
man Bros., New York bankers 
who hold 40 per cent of Keeshin 
common stock, will lose about 
$50,000. 

In November, 1935, Keeshin of- 
fered the owners of Seaboard 
$250,000 for its stock, securities, 
franchises, and permits. Seaboard 
accepted but refused to wait later 
than Dec. 9, 1935, for an ICC 
ruling on the case. The ICC did 
not approve by that date, and 
Lehman Bros. formed Motor Car- 
rier, Inc., bought Seaboard for 
$250,000, and agreed to turn the 
company over to Keeshin for the 
same price, subject to ICC ap- 
proval. 





N. Y. Assembly Increases 


Gasoline Tax to 3 Cents 


ALBANY. — The assembly this 
week passed the budget bills and 
the tax program of Gov. Lehman 
except the extra emergency one 
cent tax on motor fuel which will 
be taken up when the legislature 
returns from its recess Apr. 5. 


The assembly also passed the 
Buckley bill imposing an extra 
| cent on motor fuel tax which will 
| make the tax again three cents 
for the next fiscal year. It was 
agreed not to report or pass the 
bill which would make the total 
tax four cents until after a con- 
ference of legislative leaders and 
the governor. 


Ind. Collections Up 


INDIANAPOLIS. — Gasoline tax 
collections for January amounted to 
$1,870,374, according to Laurence F. 

| Sullivan, State auditor. Collections 
| represented an increase of $8,006 
| over those for the same month last 
| year. Total gallonage last month 
was 46,749,626. 





Accessory 
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Business Nets 


Buick $9,000,000 in 1936 


FLINT. — Factory equipped ac- 
cessories are becoming an _ in- 
creasingly important part of car 
manufacture, and represent a 
business amounting to millions of 
dollars annually, according to H. 
V. D. Sweet, manager of the ac- 
cessory and parts merchandising 
department of Buick. Sweet de- 
clared that in 1936 Buick’s acces- 
sory business grossed more than 
$9,000,000. 

“This volume represents the 
sales of standard Buick acces- 
sories which are designed for 
Buicks and approved by our en- 
gineers,” Sweet said. “About 75 
per cent of this business repre- 
sents purchases of accesseries by 
new car owners who specify that 
the installations be made at the 
factory during the assembly of 
the automobile. 


“Radios are the largest single 
item on the accessory list, in dol- 
lar volume, with approximately 50 
per cent of all Buick cars leaving 
the factory radio equipped. The 
demand for car radios has shown 
tremendous increase during the 
past three years,” Sweet stated. 
“Their popularity led our engi- 
neers to include a radio panel in 
the instrument board as standard 
design and otherwise to design 
the car’s electrical equipment to 
care for radio requirements. 

“In the 1937 Buicks, the run- 


Officers Named 


PULASKI, N. Y.—The following 
directors of the Mexico Motor Car 
and Supply Co. Ford and Lincoln 
dealers, have been elected: Levi D. 
Tollerton, Gertrude M. Tollerton, 
Harry M. Tollerton, Alice B. Miller, 
and Clayton I. Miller. The directors 
elected the following officers for 
1937: president, Clayton I. Miller; 
vice president, Alice B. Miller; treas- 
urer and general manager, Levi D. 
Tollerton; secretary, Harry M. Tol- 
lerton. 


WHEN NIGHT FALLS 
You'll Like 
The WARMTH and CHEER 
About The 
PITTSBURGHER 
The Steel City’s Newest Hotel 


All rooms have radio at no extra 
cost, outside view, and bath. 


RATES 
Single occupancy, $3 and $3.50. 
Double occupancy, $4.50 to $6. 


MUST BE A GOOD HOTEL 
TO BE SO POPULAR 


Only Pittsburgh Hotel 
‘ith Rode in very feces 
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AKNOTT HOTEL * JOS. F. DUDDY, Mer. 
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ning boards have been designed 
as radio antenna, eliminating the 
necessity of special aerial instal- 
lations which, in the case of steel 
topped cars,” he _ said, “are 
mounted under the running boards 
or are rods mounted elsewhere on 
the outside of the body. The run- 
ning boards are insulated from the 
car by means of bakelite inserts, 
affording a permanent and serv- 
iceable antenna which provides 
effective radio reception. 


“To meet the added electrical 
requirements, Buick generators 
are larger and their output auto- 
matically controlled to produce 
the required amount of current 
under all electrical loads. Like- 
wise, batteries are larger and 
more powerful.” 

“Heaters rank next among im- 
portant accessory items and are 
sold with approximately 80 per 
cent of all Buick cars,” Sweet said. 
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SALESMEN, Chevrolet tendered a 


banquet Monday in Detroit, at which 99 central office men were 
awarded diamond-set gold keys and membership on the All-America 
selling team. Chevrolet officials present include, left to right, E. W. 
Ivey, general auditor; H. B. Hatch, assistant general sales manager, 
and W. E. Holler, general sales manager. 


Cal. Truck Sales in Jan. 


Top 1936 Figure by 13% 

SACRAMENTO. — Commercial 
car sales in California showed a 
gain of 13 per cent in January 
over the same month of 1936, de- 
spite the maritime strike, accord- 
ing to state motor vehicle regis- 
tration figures. 

A total of 1846 new commercial 


units were registered during the 
first month of 1937, compared with 
1641 sales recorded during Janu- 
ary of last year, the report shows. 
While the southern California 
counties showed a gain of 34 per 
cent, -with 1,005 registrations, 
northern California, with 843 sales, 
recorded a 6 per cent decline, 
owing to the maritime strike. 
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Fuel Production 
At All-Time High 


WASHINGTON. — Promise of 
unprecedented springtime use of 
motor vehicles is seen by federal 
officials in new all-time records 
which are being hung up in the 
production of crude oil and gaso- 
line inventories. Current daily out- 
put of crude oil is some 280,000 
barrels in excess of requirements 
as indicated by the federal bureau 
of mines. 

Gasoline inventories increased 
only 387,000 barrels this week but 
the total of 81,623,000 barrels es- 
tablished a new record. This level 
is not considered out of line with 
anticipated demand. It is rela- 
tively no higher than the 73,000,- 
000 level of a year ago because of 
greater consumption now. March 
consumption may run 10 per cent 
above March of last year. 

Texas crude in some cases is 
commanding a 10 cent per barrel 
premium, while reports indicate 
an impending rise in Pennsylvania 
crude prices. 


The Voice of Steel 


felt that we have something to show in the conduct of 
alloy steel manufacture. We would like to take all alloy 
steel users through the plant, but it is not 


HAT is not the title of 
but it well could be. 


this talking motion picture, 
The picture, called “The 


Making of Alloy Steel,” conducts you through the 
Bethlehem Alloy Steel Plant and tells about the pre- 
cision of manufacture that fits Bethlehem Alloy Steels 
for the high responsibilities that they must carry in auto- 


mobiles, airplanes, and other 


ETHLEHE 
8 sé M 


applications. We have long 


feasible for all to come to it. So we have 
filmed the processes in order to take them to 
the usersand let the pictures tell the story of 
craftsmanship in making a tonnage product. 


Alloy 
feels 


HA BETHLEHEM STEEL COMPANY 
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A NEW DUAL-PURPOSE car, a coupe with a pick-up box, designed for operators who require a 
light commercial unit with passenger car appointm ents, is announced by Ford. The new unit will be 
available in either the 85 or 60 horsepower V-8 engine. The pick-up box provides a load space of 64 
inches, and the side and tailgate are of steel. 





Wage Amendment Likely 


For Walsh-Healey Act 
WASHINGTON. — Department 
of Labor officials are still en- 
deavoring to draft clarifying 
amendments to the Walsh-Healey 
act. It is now believed the de- 
partment will propose an amend- 
ment establishing specific wage 
standards, because of the present 
uncertainty as to the intent of 
Congress in allowing some lati- 
tude for administrative determi- 
nation of prevailing minimum 
wage rates. 


Other amendments may include 
provisions lowering from $10,000 


Com 





And so it is! . . . Comfort that 
helps to guard your health and 
strength. Comfort that keeps you 
at the top, to enjoy every min- 
ute of your stay in New York. 
Comfortable, modern rooms, with 
every facility for your restful 
enjoyment. Smooth, efficient 
service. Rates begin at $3.50. 


Lexington Features 
Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


LEXINGTON 


48th STREET at LEXINGTON AVENUE, N. Y. 


Charles E. Rochester, Manager 
National Hotel Management 
Company, Inc. 
Ralph Hitz, President 





to $5,000 or less the minimum 
amount which would subject a 
government contract to the terms 
of the act, and provisions elim- 
inating the present exemptions of 
goods already in stock and ma- 
terials purchased from sub-con- 
tractors. 


Ahlberg Names Pearsall 


CHICAGO.—C. W. Pearsall, who 
started with the Ahlberg Bearing 
Co. as a salesman in 1919 and has 
held the Chicago branch manager- 
ship since 1924, has just been named 
manager of the company’s automo- 
tive division. Pearsall, a former sec- 
retary and now vice-president of the 
Illinois Automotive Assn., is succeed- 
ed as Chicago branch manager of 
Ahlberg by J. J. Steinmetz, his for- 
mer assistant. Both appointments 
were announced by Fred O. Burk- 
holder, vice-president. 


Wisconsin Bill May Void 


‘Add-on’ Vehicle Contract 


MADISON.—Under the Kroenke 
bill, introduced in the state as- 
sembly, when 90 days from the 
date of the delivery of goods have 
expired and 50 per cent of the 
original purchase price has been 
paid in, a conditional sales con- 
tract for the sale of automobiles 
or automobile trucks would not 
be permitted to be amended to 
include a later sale of such mer- 
chandise. 


Under the bill, any contract so 
amended would be void as to the 
purchaser and the seller would 
not be permitted to retake such 
gocds under contract either as 
originally drawn or later amended. 
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Commission Would Have 


Power to 


MADISON.—A bill providing | 
for further strengthening and in- | 
definite continuation of the Wis- 
consin recovery act has been in- 
troduced in the state legislature 
by the assembly judiciary com- 
mittee. 

Chief provisions of the bill, 
which is believed to have admin- 
istration approval, are as follows: 

Power to prescribe codes for 
pafticular industries is taken 
from the governor and placed in 
a commission of not more than 
three persons, to be appointed by 
the governor. 


Employes of the commission, 
now numbering nearly 40, are re- 
quired to qualify in competitive 
civil service examinations open 
to everybody. 


The trade practice review board 
of not more than 11 representa- 
tive citizens, created by Gov. 
Phillip F. LaFollette a year ago, 
is continued, and given power to 
review and reverse acts of the 
commission. An appeal may be 
taken to the review board at any 
time and such an appeal must 
precede any court review. 

Although no appropriation is 
made, power to assess members of 
coded industriesis continued, and 
an added provision makes pay- 
ment of these assessments a con- 
dition of continuing in business. 
Power to fix minimum wages and 


maximum hours is continued, as 


New Manual Issued 


UTICA, N. Y.—The new Brunner 
Manual and Catalog No. 31, just is- 
sued by the Brunner Mfg. Co., con- 
tains information on compressed air, 
its uses, types of compressors, air 
displacements, air flow and select- 
ing proper equipment. 






Impose Codes 


is the power to prohibit selling 
below cost, but only when “neces- 
sary to prevent unfair trade prac- 
tices.” 

Instead of being entitled “Wis- 
consin Emergency Recovery Act,” 
the new bill bears the name “Wis- 
consin Trade Practice Law.” The 
WRA expires July 25, 1937. 


Zephyr Output 
For ’37 Already 
Tops °36 Total 


DETROIT. — Lincoln - Zephyr 
production by Lincoln Motor Co. 
for the current season today 
reached a total of 15,500, equal- 
ling, in less than six months, to- 
tal production of the 1936 series 
cars, it was announced. 


So completely unnoticed was 
the car when it came off the 
final assembly line that clerks at 
the Lincoln plant had to delve 
into their records to reveal the 
identity of the car bearing motor 
number 31,000. It proved to be a 
3-passenger coupe, finished in 
blue, and consigned to the Gar- 
den City Motor Co., Lancaster, 
Pa. 


The new coupe sales now rep- 
resent 25 per cent of all Lincoln- 
Zephyr sales, it was said. Dealers 
reports indicate March retail de- 
liveries will set a new monthly 
record. 


Bullock Heads Sales 


TOLEDO—The AP Parts Corp., 
manufacturers of AP mufflers, has 
announced the appointment of W. BD. 
Bullock as vice-president in charge 
of sales. 








NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by RB. L, Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 


CHRYSLER GROUP 











FORD GROUP 


GENERAL MOTORS GROUP 

























































































S o S ¢ a 2 4 © 6 e 
STATE = - 6 a a # =~ = a 
RP lal & 3 ;| g21a/8)]&| igs] 3] 2 
.o 3 z - ~~ ve Ww ~>o*= a - 
a 2 = ° ° A ° 3 3 3 a+ ° ° 
S/a;/a]/a]r]{ne}/a] se] ep i) ao | 
Total, 30 States 37 | +2733) 2240) 9637; 19101) 33711] 28064) 726] 28790 2522; 225) 15407 360| 3160) 4143/ 25817 
for February 36] 1122) 778) 4553) 11037] 17490] 18413] 242] 18655] 2600] 263] 24178) 222) 3795) 3359) 34417 
Colorado "37 83) 59 232 499) 873 654 17| ‘671 83 1 297 4 70 104 559 
36 35| 18| 181; 293) 477 505] 12} ~=—517f =~ 82|_—s 8} ~—i5]|_—S—sa S107 77|___—« 940 
Indiana "37 150} 177 600; 1472! 2399] 2091 35} 2126 180| 19) 957 37 313 332| 1838 
36 84 66) 350| 823) 1323] 1210) 11) 1221 140) 10] 1514 7|__ 290} _190]) 2151 
lowa °37 47 34 182 561 824 1299; 21| 1320 40 2 323 4 73 87 529 
36 31) 15} 11] 259) 416 511 6| 517 | 46 2| 786; 5 75 85| 999 
Maine "37 7 23 78 125 233 167 1 168 22| 1; 114 4 16 32 189 
"36 7] ~=6.2|_ ~—s85 68} 112 113) 1| 114 38 3] 135 2 48 33| 259 
Massachusetts °37 219 138 837| 1260) 2454] 1672! 58| 1730 152 22 650 35 245 240| 1344 
"36 83 23| 286) 673) 1065} 1078] 21] 1099 243} 20) 1038 27| 373] 222) 1923 
Michigan "37 234, 310, 1253| 2177| 3974] 6268 136| 6404 320} 29) 1358! 44 296 550) 2597 
"36 128 81| 862) 1189| 2260] 4638] 80] 4718 530| 42] 3842 35| 683] 686] 5818 
Nebraska "37 49 33 115 331 528 746 16} 762 75 1 488 8 66 86 724 
36 33] 5| 110) 318] 466 534 4| 538 37 1| 841 1 79|  —-86|_—«1045 
Oregon °37 44 47 137| aes 462 627; 21 648 72) 4 330 3 73) 78 560 
"36 50} _—«82} ~—=s:155] = 279] —dBG 573} 14) —i587 83) 3| 735 8 85} 114) 1028 
Texas ’37| 254) 118 738! 1627| 2737] 3342 78| 3420 194, 18) 1321 25 348 334) 2240 
36] 144 64| 480) 1380] 2068] 2882) 44) 2926 405| 26) 4153 23) 548] 444] 5599 
Wyoming "37 22 12 58 129) 221 194 8| 202 40 179 28 36 283 
36] - F 45| 108] 166 169] 2| (171 29] 242 1 22 44| 338 
District of Columbia 37 80} 55| 194, 435| 764] 469 22) 491] 39! 6| 243 3} 67 = 80} 438 
36] 44 12} 116} 234) 406 392 4| 396] 50|  4|_— 844 8 78 39| 523 
Total, 41 States 37 | 3922! 3246! 14061) 27951) 49180] 45593) 1139) 46732 3739| 328) 21667 527| 4755) 6102) 37118 
for February 36 | 1767| 1103) 7234) 16661| 26765] 31018] 441) 31459] 4283) 382| 38473] 340) 6183) 5379| 55040 



























PASSENGER CAR REGISTRA 


CHRYSLER GROUP 










FORD GROUP 





GENERAL MOTORS GROUP 
















2 ; 
MONTHS 4 i eo e S Ra. 2 
Vv om a ae 

Fig} 8/313/ 8141821238) 3 

: Le oul = a vo 0 ° A = 
January 37 | +6543] 5073) 21963) 43420| 76999] 67166) 1774| 68940] 15205) 1151/ 56122) 2224| 15193| 16189|106084 
36 8666| 2325| 15240/ 29922) 51153] 50744] 801| 51545 9169| 856| 62992} 714] 11552! 9377| 94660 
Total, 41 States 37 | 3922) 3246] 14061| 27951] 49180] 45593] 1139] 46732 3739| 328] 21667| 527| 4755| 6102] 37118 
for February 36] 1767) 1103 7284| 16661| 26765] 31018} 441] 31459 4283| 382] 38473] 840]. 61838] 5379] 55040 
Total to Date 37] 10465| 8319] 36024) 71371|/126179]112759| 2913|115672 | 18944) 1479 a 2751| 19948| 22291|143202 
86] 5433] 3428] 22474] 46583] 77918] 81762] 1242) 83004 13452| 1288|101465| 1054) 17785) 14756|149700 














chee ed 


‘ ee ees 


AUTOMOTIVE DAILY NEWS, SATURDAY, 


a ms 
eS 4 


—— Seb 


MARCH 27, 1937 


J 


International Announces 26-Model Truck Line 


@ 
| 
| 
| 
| 
| 


| axles, 
| missions, especially in the heavy- 
DUST SHIELDS AND LONG running boards have been eliminated from the new line of Inter- | 


national trucks announced this week. Shown is a de luxe panel body job, with streamlined effects and | 
large capacity. Construction has been made more rigid for safety and longer life. 


Hoffman Veto 
Of Diversion 


Bill Expected 


TRENTON, N. J. — Complete 
legislative approval of a $12,600,- 
000 New Jersey relief financing 
program, including a _ provision 
for the diversion of $7,919,660 of 
state highway funds, was given 
here Mar. 22, when the state as- 
sembly approved the diversion 
bill. 

Both houses of the legislature | 
recessed until Apr. 5, without the 
diversion bill being sent to the} 
governor. As the legality of for- | 
warding the bill to him while the 
legislature is not in session might 
be questioned, it is doubtful that 





his attitude on the measure will 
be known until the legislature re- 
turns. Reports are current, how- 
ever, that Governor Hoffman will 


veto the bill when he receives it, | 


both because of his consistent 
opposition to the policy of high- 
way fund diversion and because 
of indications the relief program 
provides revenues in excess of 
the actual need. 

Should the governor veto the 
measure and return it to the leg- 
islature, it can, under New Jersey 
law, be again passed over his 
disapproval merely by receiving 
a majority vote. Should Hoffman, 
however, file the bill with the 
state library, or what is known 
as a “pocket veto,” a new meas- 
ure would have to be introduced 
and passed, should the legisla- 
ture persist in seeking this form 
of relief financing. 





‘Plans Enlarged for New 


Ford Plant in Canada 


| VANCOUVER, B.C. — Original 
plans for the new assembly plant | 
for the Ford Motor Co. of Canada | 
jin the Burnaby area, adjoining 
Vancouver, have been enlarged, 
|}according to H. R. Cottingham, 
| Vancouver manager, and the cost 
|of the project will probably be) 
| $490,000 instead of $400,000 as 
| originally estimated. 


| ‘Tenders will be called early in 
| April, according to present in- 
| dications. Bids for the company’s | 
| $5,000,000 eastern program are | 
now being called, and when this 
}is settled, attention will be 





Series Range in Capacity 


From Delivery to 6-Wheeler 


CHICAGO.—A new line of mo- 
tor trucks, ranging 
from light delivery units 
giant six-wheelers, was announced 
Thursday by the International 
Harvester Co. Included 
models in 27 wheelbases, ranging 
in gross weight from 4,400 to 62,- 
000 pounds. 

In body design, the units are 
said to provide standardized cab- 
to-rear-axle dimensions necessary 
to body inter-changeability, and 
because of retreated front axles 
are said to permit a greatly im- 
proved gross load distribution. 

“Powerful truck engines, 


rear axle ratios, two-speed rear 
and multiple-speed trans- 


duty models are features of the 
new models. 
Front axles are set back, 


load distribution, not only of body 
and payload but of gross weight 
as well. 

Many improvements and new 
features of design and construc- 
tion have been incorporated in the 
engines. 

All models have deeper, heavier 
frames and even more efficient 
braking systems than in the past. 
Front spring-pad capacities have 
been proportionately increased to 
provide for the greater proportion 
of the load now carried by the 
front axle. Clutch 
sion torque capacities have been 


increased to match the greater 


torque of the engines. 

Helical-gear transmissions, with 
direct fourth speed and fuel-sav- 
ing overdrive in fifth, are provided 
in the larger models. 


_| centered on the B. C. development. | Hydraulic brakes are standard 





41 STATES FOR FEBRUARY, 1937-1936 


Complete cumulative figures will appear each week until all 48 states are shown. States previously 
N ew 


Idaho, Illinois, Kansas, Louisiana, Mary 


land, Minnesota, Missouri, Montana, Nevada, 


Arkansas Arizona 
North Carolina, 


shown include 


Hampshire, New Jersey, 


Connecticut, 
North Dakota, 


Delaware Florida, Georgia, 


Oklahoma, Pennsylvania, 


Rhode Island, South Carolina, South Dakota, Utah, Vermont, Virginia, Washington, West Virginia, Wisconsin 
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and 
| this, together with the relocation 
| of rear axles and cabs, is claimed | 
| to contribute to greatly improved 


and transmis- | 








equipment on all the models. 

Other features of design are 
full-floating rear axles (except in 
the one-half-ton models); roller- 
bearing, anti-friction type univer- 
sal joints; self-aligning propeller- 
shaft center bearings in the long 
wheelbase chassis, and many 
others. 

Safety, long-life, attractive ap- 
pearance, and driving comfort and 
convenience are highlights in the 
design of the all-steel cabs. 


150 Parts Makers 
Will Exhibit at 
Northwest Show 


MINNEAPOLIS.—More than 150 
national manufacturers of auto- 
motive parts, supplies, equipment 


|and accessories will exhibit prod- 


ucts at the first annual Northwest 
Automotive Maintenance show to 
be held at the Minneapolis audi- 
torium, Apr. 8 to 11. 

Admission to the show will be 
by tickets now being distributed 
by the wholesalers to garage men, 
mechanics, dealers in automotive 
supplies, fleet owners, service sta- 
tion operators and jobbers. Plans 
are being completed for handling 
an attendance of over 15,000 auto- 
motive men from eight northwest 
states and the western half of 
Canada. 

The show is not open to the 
public, being entirely a commer- 
cial exhibit. 

Two hundred and twenty booths 
are being used for exhibits, which 
range from tiny gaskets to elab- 
orate hoisting machines for greas- 
ing cars. 

The show is sponsored by the 
Automotive Boosters Club, North- 
west No. 8, Inc., an organization 
of more than 100 manufacturers’ 
representatives. 


Campbell Succeeds Hill 
CHICAGO.—The appointment of 
R. M. Campbell as Chicago zone 
manager of Chevrolet was an- 
nounced this week. Campbell, who 
formerly headed the Cleveland zone, 
succeeds Roy W. Hill, since pro- 
moted to the post of assistant mana- 
ger for the Great Lakes region of 
the company. 


NICKELGRAM 
wee 


Mr. J. B. Johnson, Chief, 
material branch, Air Corps at 
Wright Field, recently pointed 
out that the weight of an air- 
craft engine is about equally 
distributed between high and 
low density materials, i. e., be- 
tween alloy steels and the high 
strength alloys of aluminum and 
magnesium. Important parts 
such as fastenings, gears, crank- 
shafts, drive shafts, wrist pins, 
etc., all contain Nickel in per- 
centages varying from 1.75 to 
5.0%. Where parts are subject 
to high temperatures, from 7 to 
14% Nickel is used, the latter 
being found in exhaust valves. 
Many of the light alloy parts 
also contain Nickel in percent- 
ages from 1 to 5%. Spark plug 
electrodes contain 97% Nickel, 
while exhaust equipment is made 
of Inconel, a composition of ap- 
proximately 80% Nickel, 6% 
Iron, and 14% Chromium that 
withstands high temperatures 
and corrosive mixtures of ex- 

haust gases _ without 
THE scaling or buckling. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Steel Is Awaiting 
Official Moves to 
End Sit - Downs 


By C. J. ALEXANDER 

NEW YORK.—Agreement won 
by Walter P. Chrysler from John 
L. Lewis at Gov. Murphy’s con- 
ference, under which Lewis con- 
ceded withdrawal of sit-down 
strikers from the plants pending 
negotiations was viewed in finan- 
cial circles as highly significant. 

If the principle involved in this 
concession by labor is extended 
into other CIO strikes, industry 
will have won a great victory and 
many of the dangerous social and 
political implications will have 
been removed from the present 
wave of labor troubles. 


There was a hesitancy in some 
quarters, however, to admit that 
the question of the sit-down 
strike had been settled by the 
concession made by Lewis in this 
instance. Developments _ subse- 
quent to the announcement of 
the Chrysler-Lewis pact were 
being carefully watched, with 
particular attention to action by 
~ administration at Washing- 

n. 



































Seizure Held Mlegal 


Some encouragement was found 
in the condemnation of sit-down 
strikes by Secretary of Com- 
merce Roper, who characterized 
seizure of plants as illegal, but 
the edge was taken off this when 
Secretary of Labor Perkins con- 
tinued to give indirect support to 
the sit-downers. 

Automotive stocks opened 
higher Thursday, with Chrysler 
gaining 1% points on the first 
turnover of 800 shares, but even 
stronger than the motors were 
the stocks of steel companies. 
The steel industry is keenly in- 
terested in the outcome of the 


Chrysler strike. 


Automotive stocks rallied some- 
what Wednesday while the con- 
ference between Chrysler and 
Lewis was under way, indicating 
that at that time there was a 
feeling of confidence in the out- 
come. Activity was not great, 
however, indicating that most in- 
vestors and traders were willing 
to stand on the sidelines and take 
their cue from the eventual out- 
come of the meeting. 

Only Slight Loss 

The rally on Wednesday en- 
abled automotive stocks, in the 
average, to finish the week cov- 
ered by the ADN price averages 
with only a slight loss from the 
weék preceding. The car and 
truck group lost only slightly 
more than a tenth of a point, 
while the parts and accessory 
group had a net loss of less than 
a full point. 

The tire and rubber stocks had 
to bear some heavy selling this 
week for the first time in a good 
while. They have been going for- 
ward so strong lately that a set- 
back of considerable proportions 
was not surprising. The group lost 
almost three points, in the average. 

It is worth noting at this point 
that the average price of the 
24 representative automotive 
stocks used in this average is 
now only 1.25 points above where 
it was a year ago at this time. 
This means that any further de- 
cline will put the motor shares in 




























Fruehauf Trailer Creates 


New Common Stock Issue 

DETROIT.—At a special meet- 
ing this week, stockholders of the 
Fruehauf Trailer Co. approved a 
proposal to create a new issue of 
$1 par common stock and to ex- 
change the present no par com- 
mon for the new stock in the 
ratio of two new shares for each 
old share. 

It was also decided at the meet- 
ing to issue $1,500,000 of deben- 
ture notes. An additional stock 
issue may be announced in a few 
days, it is believed. 









danger of having lost all their 
gains of the past year. This ap- 
plies only to the average and not 
to individual stocks, of course. 


Automotive Daily News stock | 


price averages for Mar. 24 com- 
pared as follows with those of 
the preceding week and a year 
ago: 


Last This Year 

Week Week Change Ago 

24 Motors .......... 49.19 49.00 —0.19 47.75 
10 Car-truck co’s...50.38 50.27 —0.11 49.92 
10 Parts-Access. .-40.00 39.40 —0.60 43.96 
4 Tire-rubbers ..50.05 47.10 —2.95 28.26 
Budd Wheel Co. has filed with 


the SEC for permission to with- 
draw its registration filed in July, 
1936, for $2,000,000 4% per cent 
convertible first mortgage bonds 
and warrants which were to have 
been issued to common stock- 
holders to purchase them. 


Noblitt-Sparks has filed with 
the SEC a registration statement 
covering 31,781 shares of capital 
stock and rights to purchase 
capital shares. Stockholders of 
record Mar. 20 have the right to 
subscribe to 31,781 additional 
shares at $43 a share in ratio of 
one share for each five shares 
held. 


Stockholders of White Motor 
will vote Apr. 24 on a plan to 
reduce par value of capital stock 
from $50 to $1 a share. 


Stewart-Warner 
Income Increases 





CHICAGO. — A substantial in- 
crease in both sales and net 
profits in 1936 over 1935, is re- 
ported by the Stewart-Warner 
Corp. and its subsidiaries. Con- 
solidated net income for the year 
ended Dec. 31, 1936, after all 
charges, including depreciation 
and federal taxes, was $2,113,234, 
equivalent to $1.70 a share on the 
1,241,847 shares of common stock 
outstanding. 

For the year ended Dec. 31, 1935 
net income was $1,724,313, or $1.39 
a share. 

Sales for 1936 totaled $27,074,509, 
an increase of 32 per cent over 
$20,479,164 sales for 1935. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, THURSDAY, MARCH 25, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Packard Profit 
In 1936 Double 
Total Year Ago 


(Continued from Page 1) 








country at large,” Macauley said. 
“We do know that it will be some- 
what harder to earn satisfactory 
profits by reason of recent sub- 
stantial increases in wages and 
salaries in line with the times. 
Material costs, too, are going up 
and the general expense of con- 
ducting business is showing a defi- 
nite tendency to increase. At least 
some of these factors we expect 
to be able to offset by the greater 
production and sales that we an- 
ticipate.” 

Packard dealers in the United 
States and Canada number 35 per 
cent more than a year ago, Mac- 


Hudson’s Net of $3,305,000 
Five Times Greater Than ’35 


DETROIT.—Net earnings of the 
Hudson Motor Car Co. for 1936 
were more than five times greater 
than 1935 earnings, according to 
the annual company report issued 
this week. 

After the deduction of all 
charges and taxes, 1936 earnings 
reached $3,305,616 as compared 
with $584,749 in 1935. The earnings 
are equivalent to $2.14 per share 
on outstanding common stock. 


In commenting upon the com- 
pany’s progress, A. E. Barit, presi- 
dent, stated that Hudson and Ter- 
raplane shipments in 1936 totaled 
123,266 cars, a gain of. 21.9. per 
cent over shipments in 1935. This 
gain of 21.9 per cent compares 
with an increase of 12.4 per cent 
in shipments for the motor in- 
dustry as a whole, he said. The 
company’s shipments in 1936 were 
the largest for any year of the 
last seven. Shipments in the first 
two months of 1937 show a gain 
of 48 per cent over the corres- 
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Steel and Motor Stocks Rise on Chrysler Truce 


































auley stated. In 1936 the Packard 
Six was added to the company’s 
line of cars to broaden its cover- 
age of the market under $1,000, 
and redesigned models of the 
Packard 120 and senior cars were 
developed. Over $5,000,000 was 
spent for manufacturing facilities, 
and plant capacity has been dou- 
bled. Macauley referred to the re- 
tention of the basic character lines 
of Packard radiator and bonnet 
design as a far-sighted policy 
which protected owners against 
depreciation resulting from style 
obsolescence, and added that the 
independence and compactness of 
the company has been a real ad- 
vantage in developing policies. 

The company produced 54.4 per 
cent more cars in 1936 than in 
1935, and during the last five 
months of 1936 its volume aver- 
aged 75 per cent higher. Present 
schedules call for production of 
more than 600 cars a day. 


Highest Net Profit 
Since ’°29 Earned 
By Ford, Canada 


WINDSOR, Ont.—Showing a 
marked increase over the preced- 
ing year Ford Motor Co. of Can- 
ada, Ltd., earned a net profit for 
1936, after all charges, of $3,358,- 
469.97, Wallace R. Campbell, pres- 
ident, disclosed last week in the 
annual report. 

The net profit was the highest 
since 1929, and compared with a 
net profit of $1,939,204.25 for 1935. 
Earnings were at the rate of $2.02 
per share, compared with $1.17 in 
1935. The stock is now on a divi- 
dend basis of 25 cents per quarter, 
equivalent to $1 per year. 

Net operating income, including 
dividends from subsidiary com- 
panies, amounted to $3,542,371.94, 
in comparison with $1,499,887.03 
in 1935. Contributing in large mea- 
sure to profits for the year was 
the portion of operating profits 
of overseas subsidiary companies 
withdrawn in the form of divi- 
dends amounting to $2,517,351.49 
before tax. Profit on Canadian 
operations amounted to $1,025,- 
020.45. Subsidiary automobile 
manufacturing and distributing 
companies are located in Aus- 
tralia, New Zealand, South Africa, 
India and Malaya. 

Gross operating income was 
reported as $37,465,682.24, as com- 
pared with $46,593,124.31 in 1935. 
Automotive sales, including sales 
to subsidiary companies, 
amounted to 59,971 units, as 
against 79,844 the previous year. 

“Notwithstanding the reduced 
sales volume, the net financial 
result for the year was a decided 
improvement over the previous 
year, owing to substantial reduc- 
tions in the cost of production,” 
Campbell said. 


ponding period of 1936, he de- 
clared. 

The consolidated balance sheet 
of the company and subsidiaries 
as of Dec. 31, 1936, shows current 
assets of $22,178,697 compared 
with current liabilities of $9,794,- 
183, a ratio of 2.2 to 1. Cash and 
government bond holdings amount 
to $12,036,793, a gain of $2,452,787 
during the year. Net working 
capital at the close of the year 
amounted to $12,384,514, an in- 
crease of $2,417,853 during 1936. 

The report pointed out that this 
increase in working capital was 
achieved despite the fact that 
during the year the company ap- 
plied $1,250,000 to the retirement 
of its funded debt, $1,000,000 of 
which was retired voluntarily in 
advance of maturity. The report 
also revealed that the first mort- 
gage notes bearing interest at 4% 
per cent originally bore interest 
at 6 per cent but by agreement 
with the holders this interest was 
reduced to 4% per cent, effective 
Dec. 1, 1936. 


Production Costs, 
Strike, Cut 1936 


Bendix Earnings 


SOUTH BEND, Ind.—Rising 
production costs, plus a “costly” 
sit-down strike in the last quarter, 
brought lower earnings for the 
Bendix Aviation Corp. in 1936, the 
annual report shows. Consolidated 
net income of $3,025,490, equal to 
$1.44 a share, was reported for 
1936, compared with $3,163,921 in 
1935, equal to $1.51 a share. 

In addition to the consolidated 
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and have started a holler that 
rings from coast to coast, de- 
manding the elimination of the 
sit-down from the strike picture. 
Congress has been stirred to ac- 
tion and the President, too, has 
sensed the danger so that he, on 
his return to Washington, intends 
going into a huddle with Congress 
to see what can be done about it. 
With those forces at work, there 
should be shortshrift for the sit- 
down. 
> * ®@ 

THERE’S ANOTHER “if” in 
the strike picture, too. All signs 
indicate that the supreme court 
will hand down its decision in the 
Wagner Bill case next week. The 
legal-minded predict a decision 
call the measure unconstitutional. 
If that happens, it is held, it will 
explode completely the legality of 
any claims for sole bargaining 
recognition, which has been the 
chief bone of contention. With 
this out of the road, one of the 
most serious obstacles to indus- 
trial harmony will have been re- 
moved. Sustained, the battle be- 
tween industry and labor will 
have to continue but unionism 
will have lost its most effective 
_ weapon, the sit-down, for un- 
questionably public opinion has 
throttled that. 

* om * 

SO MUCH FOR the strike situ- 
ation. Apparently that bridge has 
been successfully crossed, leaving 
the column free to turn to other 
subjects of a lighter nature. This 
serious stuff is a strain on the 
conductor’s nervous system. There- 
fore, let’s turn to the editor’s mail 
for column material of another 
sort. 

In doing so I find a letter from 
Morgan Fenley, advertising mana- 
ger of the Eaton Mfg. Co., of 
Cleveland, which set a milestone 
in preserving for posterity the 
highlights of the automobile in- 
dustry with the issuance of “A 
Chronicle of the Automotive In- 
dustry” in celebration of the com- 
pany’s 25th anniversary. “My 
public” will remember my enthu- 
siastic review of the book, which 
bristles with automotive statistical 
data, and which was put out for 
private distribution only. 

* +. * 


APPARENTLY that last fact 
was no deterrent, for the letter 
from Morgan Fenley recites that, 
out of the goodness of his heart, 
he has responded to most of the 
requests. He writes that already 
he has sent out 300 books at a 
cost of $45 for postage to those 
who took their tip from the col- 
umn, and requests still are com- 
ing in. 

All of which is most gratifying 
to this puncher of typewriter 
keys, but further on in the letter 
there are a couple of paragraphs 
which makes me give a couple 
of sniffs with my nose for news 
because of the human interest 
contained therein. 

- * + 

“WHAT HAS FINALLY got me 
to a point of writing you is a 
letter we received today which I 
thought may give you a lead for 
some interesting pictures in Auto- 
motive Daily News,” Fenley dic- 
tated. “Paul Cadwell of West 
Warwick, R. L., in trying to qual- 
ify for a copy of the Chronicle, 
says the following: 

“‘T am building up a small pri- 
vate collection of antique automo- 
biles just as a hobby. At this time 
I have a dozen old cars, most of 
which are in good running con- 
dition. The oldest is an 1899 Loco- 
mobile and the ages of the others 
vary up to a 1914 Baby Grand 
Chevrolet, which is my most mod- 
ern one. The others include a 1902 
Darracgq, which is a French make, 
three Fords, 1904, 1905, 1909; 1906 
Cadillac, 1906 Stevens - Duryea, 
1910 Buick, 1910 Maxwell.’ 

“We also received a request 
from Arthur Tracy of Los An- 
geles, who has 30 antique automo- 
biles and makes quite a revenue 
out of renting them to motion 
picture studios.” 

And Fenley winds up with, 


“Kindest regards and many 
thanks for the expense to which 
you have put us.” 

es s ®# 

LINWOOD MILLER has taken 
a place in Graham-Paige’s high 
command with the portfolio of 
vice-president in charge of do- 
mestic sales, merchandising and 
service. His appointment was of- 
ficially confirmed by the automo- 
bile press at a luncheon given the 
Paul Prys at the Detroit Club last 
Tuesday for the purpose of meet- 
ing an executive long identified 
with the automobile industry but 
who was somewhat of a stranger 
in the motor capital. 

Of course, all the writers pres- 
ent know of Miller, for his years 
of service with Willys-Overland, 
which wound up with him occupy- 
ing the chair of president, had 
made his name a household word 
with them. He put in something 
like 17 years in Toledo in which 
time he learned the automobile 
business from top to bottom. And 
even after he left there he kept 
up a connection with the business 
with an automobile dealer fran- 
chise, which he still retains. 

Miller joins Graham-Paige at 
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the psychological moment, with 
the company reputed ‘comfortably 
in the black and with a bank of 
orders on hand sufficient to sat- 
isfy even a pessimist. 

* = # 


RECOMMENDED for reading: 
The forthcoming May issue of 
Fortune Magazine, which features 
“Nash-Kelvinator, the story of 
George Mason, Kelvinator’s adroit 
manager, and why Charles W. 
Nash of Nash Motors sought him 
out. The reasons for a $59,000,000 
merger of electric refrigerators, 
ice-cream cabinets, washing ma- 
chines, air-conditioning units, and 
Nash and LaFayette cars. 


“As might be anticipated from 
the titling of the story, George 
Walter Mason is the hero of the 
tale, which states that the Nash 
merger with Kelvinator, the latter 
also a going concern with a fat 
bankroll, was brought about be- 
cause Charley Nash wanted to get 
George Mason and that was the 
only way he could get him. Mason 
wanted the Nash connection be- 
cause, Chrysler-trained himself, he 
had the itch to get back in the 
automobile industry but he didn’t 
want to give up Kelvinator. So 
here’s one man who is the excep- 
tion to the rule—he could have 
his cake and eat it, too. 

+ a + 

FILCHING from Fortune, here’s 
a choice bit from the Mason 
story: “In January, addressing 
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Ask Amendment 


To Halt Diversion 


HARRISBURG, Pa— 
Nearly 7,000 persons have 
signed petitions asking en- 
actment of a constitutional 
amendment to prevent di- 
version of state motor funds, 
it has been reported by E. 
S. Nailor, secretary-man- 
ager of the Harrisburg Mo- 
tor Olub. 


1,300 Kelvinator men at Detroit’s 
Book-Cadillac Hotel, he (Nash) 
rose to give his blessing to the 
merger. ‘After all,’ he said, ‘T 
couldn’t imagine a more logical 
tie-up than Nash and Frigidaire.’ 
The slip brought down the house. 
Charlie Nash quickly covered him- 
self up by gibing that the new 
Nash-Kelvinator would swallow 
Frigidaire next, but the gaffe 
probably reflected the truth: that 
he is even now far more con- 
cerned in Mr. Mason than he is in 
refrigerators, although he does 
have a lively curiosity about air 
conditioning.” 
* * * 


MORE EDITORIAL mail, this 


=—an Orchid 
for Mr. Sinsabaugh 


“Ever since you ran that very 
tary ‘Spark’ on our ‘Chronicle of the Auto- 
in America,’ I have in- 
ou know how much we 
appreciated the reaction of one of the 


motive Industry 
tended to let 


deans of the industry. 


IS YOUR COLUMN READ! 
about $45 in postage and 300 copies of the 
Chronicle-and we are still getting requests 
which begin: ‘How can I get a copy of that 
book which Chris Sinsabaugh wrote about 
in Automotive Daily News?’ When you 
consider that it took a little bit of nerve to 
make such a request, I think the 300 letters 
indicate very close reading of your column 


by your entire list of subscribers. 


Kindest regards and many thanks for the 


expense to which you have put us!” 


EATON MANUFACTURING CO. 


Cleveland, March 23, 1937 


--300 requests and still coming! 
eae ee eS 


Morgan Fenley, 


Advertising Manager. 


complimen- 


You cost us 


one from the column’s stockyards 
grapevine telegraph contact, J. J. 
McMahan of the Corn Belt 
Dailies, who writes from Chicago: 

“Here’s something fresh from 
the cattle, hog and sheep pens 
here today. It means much to au- 
tomobile and truck sales. 

“Full carloads of top cattle to- 
day sold for $2,212.50 more than 
the same loads would have 
brought four years ago today. Full 
carloads of top hogs sold for $1,550 
more, and full carloads of top 
lambs for $1,612.50 more. 

“The increase alone would buy 
a new automobile and a new 
truck and a lot of gasoline to run 
them. Or it would buy one of the 
higher priced automobiles and a 
lot of gasoline. 

“As an old ‘cowhand’ from 
Texas, you will appreciate this 
good news.” 
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THIS CONDUCTOR mourns 
the passing of a contemporary 
member of the old contest board 
of the American Automobile Assn. 
—Fred Croselmire, of East Or- 
ange, N. J., who served under 
the former chairman of that body, 
the late Dick Kennerdell, who 
had on the board with him such 
men as Dave Beecroft, Cliff Ire- 
land and other enthusiasts, who 
handled racing affairs in the old 
day. Fred quit the board in ’31, 
leaving behind him a record of 
accomplishment that will never 
be forgotten. 





“What sort of 
workmen do you like 
best, Mr. Ford?” 
Mr. Ford: 

“Healthy ones!” 
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FEW YEARS AGO, industrial workmen were beset by skin infec- 
tions. Always inconvenient to the man, they sometimes grew 
serious. Their cause was unknown. 

Ford medical men started to track them down. After running 
many another trail to earth, they found one important carrier: 
the cutting fluid circulated in vast quantities to machines where 
metals are shaped and machined. 

Today that fluid in Ford plants gets a periodic bacteria count 
—just as your certified milk does. Before it reaches the danger 
point, the fluid is taken out of circulation, sterilized or discarded. 
Industrial infections in the Rouge Plant have been sharply reduced. 

And that’s only one example of Ford methods in 
industrial health. The Rouge Plant has near its center 
the largest industrial hospital in the world, manned by 
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165 doctors, technicians and first-aid workers. The slightest cut 
or bruise is treated as scientifically and as carefully as a fracture 
—at no cost to the workman. The Henry Ford Hospital in nearby 
Detroit takes over more serious cases for treatment. 

A community of over 70,000 workers inevitably has mishaps. 
But the number at the Rouge is unusually small. Every known 
health and safety device is applied. Fresh, washed air, 345 acres 
of crystal-clean window glass, thousands of mops, hundreds of 
gallons of paint, thousands of brooms—in the hands of 5000 
cleaning men—help drive out dirt and infection. 

And so Mr. Ford has the kind of workmen he likes: healthy 
ones, Alert and censcientious, they help importantly to 
build quality into the Ford V-86— THE QUALITY CAR 
IN THE LOW-PRICE FIELD. 
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